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BILL WOULD STRIP 
EXCHANGE OF POWER 


Sullivan Measure Prohibits Licensing 
or Discrimination as to Brokers 
by That Body. 


PLACES DEPARTMENT IN CONTROL 


Rates Subject to Review and Regular 
Examinations Would be Made 
by Superintendent. 


The Insurance Committee of the 
New York Legislature has under con- 
sideration an amendment to the insur- 
ance laws, known as Sullivan Bill 
No. 554, which is apparently aimed at | 
the New York Fire Insurance Ex- | 
change and by the terms of which that 
organization’s supervision of fire in- 
surance brokers in this city is com- 
pletely taken away and its rate mak- 





ing functions restricted and made the 
subject of supervision and regular ex- | 
amination by the insurance depart- | 
ment. A summary of the bill, which | 
is an amendment to Section 141, Chapter | 
33 of the laws of 1909, follows: 
Information Called For. 

Rate-making Associations—Every cor- 
poration, association, or bureau, which | 
now exists or hereafter may be formed, | 
and every person who maintains or | 
hereafter may maintain a bureau or | 
office for the purpose of suggesting, 
approving, or making rates to be used 
by more than one underwriter for 
insurances, including surety bonds, on 
property or risks of any kind, located 
in this State shall file with the Super- 
intendent of Insurance a copy of the 
article of agreement, association, or 
incorporation and the by-laws and all 
amendments thereto under which such 
person, association, or bureau operates 
or proposes to operate together with 
his or its business address and a list 
of the members or insurance corpora- 
tions represented or to be represented 
by thhim or it, as well as such other 
information concerning such rating 
organization and its operation as may 
be required by the Superintendent. 

Subject to Examination. 

Every such person, corporation, as- 
sociation, or bureau, whether before 
or after the filing of the information 
specified in the last preceding para- 
zraph, shall be subject to the visita- 
tion, supervision and examination of 
the Superintendent of Insurance, who 
shall cause to be made an examination 
thereof as often as he deems it ex- 
pedient and at least once in three 
years. The Superintendent shall make 
public the result of such examination 
and shall report to the legislature in 
his annual report, on the method of 
such rating organization, and the man- 
ner of its operation. 

Must File Rate Schedules. 

Each such: person, corporation, asso- 

ciation or bureau shall file with the 
(Continued on page 14.) 
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ARE POSTAL LIFE’S 
PAYMENTS REBATES? 


Said to Have Offered Fifty Per Cent. 
} Commission and Renewals to 
Prospect. 


THE HOME 


Insurance # Company | 
New York | 


| PUZZLED AGENT WANTS TO KNOW 
Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1912 
Liabilities (including capital).............0..seeeee seuss 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves.................. 


SURPLUS AS REGARDS POLICYHOLDERS, $18,615,440. 


Some Curious Problems Raised by 
Scheme, and What the Courts 
Have Decided. 


Under date of February 21 The East- 


ern Underwriter received a let 


$32,146,564 
18 331,124 

1,800,000 
13,815,440 


ter from 
he fol- 


ormation 


Insures against loss of real and personal property, rental income, | ;,’’;) 
tse and occupancy, earned profits and | 
commissions by | about the Postal Life Ins. Company, 
; WITH vt ) as Au : your city. 


Fire, Lightning, Wind-storm, Automobile and king a 


for a 


Inland Transportation Risks | policy. co ine Pe 





Entered United State 
1866 


North British 
and Mercantile 
Insurance Co. 


Established 1809 


3  ¢ 
er it a grea \ 


History of Company. 


ta 


was organized un 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Have you produced business? Can you 


handle men? 


is pno 


Several good openings for men 
New York, Unde: J me L 
single policy was” written 


Pennsylvania, New Jersey and West Virginia, | | new business for the year 


writer of 


of general agency caliber in 


Lowest participating rates ; non-forfeitable renewals 


Pittsburgh Life & Trust Company 


PITTSBURGH, PA. 
HOWARD S. SUTPHEN ell Aan Booed ag 


Director of Agencies insurance contract whereby the Postal 
Life took over the business of the Provi- 
|} dent Savings Life, which according to 


eserve policyholders 
Mutual Reserve Life.” 
How It Gets Business. 


for 


W. C. BALDWIN the New York 
President 
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Best’s report amounted to about $60,- 
000,000. As the department permitted 
the arrangement to become effective as 
of December 31, 1910, the business was 
counted as new insurance for that year, 
the total amount reported in force at 
the end of the year being $62,708,961. 

The report for the year ending De- 
cember 31, 1911, has not as yet been 
filed and probably will not be made 
public until the close of an examination 
row being made by the ‘New York in- 
surance department. 

Legal Status of Mail Business. 

As regards the legal status of the 
present method of doing business, there 
may be some question. If the company 
addresses a letter to a citizen soliciting 
insurance would it be held that it was 
attempting to do business in the State 
in which such citizen resided without 
obtaining the required license? In the 
ease of the State of Wisconsin vs. Co- 
ljumbian National Life, the defendant 
having ceased to write insurance and 
having withdrawn its agencies from the 
State bat continuing to collect by mail 
premiums on contracts in force, the 
Supreme Court of Wisconsin held: 


“We entertain little doubt that the 
acts which the defendant must of neces- 
sity do in order to carry out its con- 
tract obligations with policyholders re- 
siding in this State conscitute doing 
business therein, so that defendant is 
subject to reasonable regulations for 
the benefit of residents of Wisconsin 
holding its obligations. The highest 
tribunal in the land has said that the 
identical acts which the defendant in 
this action is performing in reference 
to its insurance contracts constitute 
doing business within a State. Conn. 
M. L. Ins. Co. v. Spratley, 172 U. S. 602, 
610, 611, Sup. Ct. 308, 43 L. Ed. 569; 
Commercial M. A. Co. v. Davis, 213 U. 
S., 245, 256, 256, 29 Sup. Ct. 445 * * *..” 

If this is true as regards the collec- 
tion of renewal premiums it woild seem 
that there could be no question as to 
the illegality of an act where the com- 
pany attempted to solicit new business 
by mail. 

Solicitation By Letter and Person. 

In the case of United States vs. Thay- 
er (209 U. S. 39) the Court held: 

“Of, course it is possible to solicit by 
letter as well as in person. It is equally 


clear that the person who writes the 
letter and intentionally puts it in the 
way of delivery solicits, whether the 


delivery is accomplished by the writer, 
by the agents of the person addressed, 
or by independent middlemen, if it takes 
place in the intended way. It appears 
to us no more open to doubt that the 
statute prohibits solicitation by written 
as well as by spoken words. It forbids 
all persons to solicit ‘in any manner 
whatever.” * * * If the writer of the 
letter in person had handed it to the man 
building, without a 
word, and the latter had read it then 
and there, we suppose no one could 
deny that the writer fell within the 
statute. We can see no distinction be- 


addressed in the 


tween personally delivering the letter | 


and sending it by a servant of the} 
writer.” | 

Where the Offense is Committeed. | 

There are abundant decisions to show | 
that a person or corporation addressing | 
a letter to another person for the pur- 
pose of performing an illegal act may} 
be punished at the place where the 
letter is received, as noted by the fol- 
lowing: 

“Polliser, in New York, mailed a let- 
ter to a postmaster in Connecticut con- 
taining a proposition that he do an 
illegal act. It was held that the offense 
was committed in Connecticut, and that 
Polliser was punishable there. The 
court said: ‘It is settled by an over- 
whelming weight of authority that he 
may be tried and punished at that place’ 
(where the letter was received). 

“When Horner mailed, in New York, 


lottery circulars addressed to one in| 
Illinois, a crime was committed in| 
Illinois. Horner v. U. S., 143 U. S. 207. 


Prohibits Soliciting By Mail. 

“United States Senator Burton’s offer 
to become counsel for the Rialto Com- 
pany, which was contrary to law, was 
accepted in St. Louis and became a 
crime there, though at that time “4 
was in Washington. Burton v. U. §&., 
202 U. S. 344. j 

“The statutes of Georgia forbade so- | 
licitation for the sale of liquor in those 
counties of Georgia which prohibited the 
sale of liquor. Defendant mailed in| 
Tennessee letters addressed to persons 
in such Georgia counties, soliciting or- | 
ders for liquors to be shipped from Ten- 
nessee. The Georgia Court of Appeals 
said: ‘We think it clear, then, that 
the court where the solicitation is com- 
pleted by the delivery of the letter in 
the way intended, and by the agency 
selected, by the defendants, would have 
jurisdiction of any crime growing out 
of the solicitation. * * *” 





In the case Rose vs. Kimberly (62 N. 
W. 526) the court said: 

“The evil to be corrected is not the 
writing of a policy by an individual | 


company with this State alone, but 
the writing of such a policy at all. 


Bearing in mind the object of the stat- 
ute and the evil to be corrected, it is 
very plain that the object will be large- 
ly defeated and the evi! will flourish 
as before if it be held that companies 
without license can establish their agen- 
just oatside the State line an’ 
conducted their business by mail.” 
Published Appeals. 
interesting point would be 
that determining wherein solicitation 
by letter differed from an_ appeal 
through a published advertisement in a 
magazine having a sworn statement as 
to circularization by states. For ex- 
ample; a magazine in soliciting an ad- 
vertisement agrees to 20,000 
people in say Ohio. The advertisement 
solicits applications for life insurance, 
although the company paying for the 
advertisement is not licensed to do busi- 
ness in that State. Is the magazine 
(Continued on page 3.) 
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Are You Enthusiastic 


Over your Company? If not, either you are a poor agent, or you 
have a poor company. In soliciting, it makes all the difference 
in the world whether you have a Company which inspires your 
unbounded enthusiasm. Ask our agents whether they work for 
such a Com; any. 


THE UNION CENTRAL LIFE : 


Insurance Company: ; 
OF CINCINNATI, OHIO 














ADDRESS: 
JESSE R. CLARK, President ALLAN WATERS, Sup’t of Agents 
The State Life Insurance Company 
INDIANAPOLIS { 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyhoiders 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 














LEST YOU FORGET 


fer 


MUTUAL LIFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 


ON ONE SIDE ON THE OTHER SIDE 
LARGEST MASSACHU- 
SETTS COMPANY utietanenaned 
QUICK RESULTS 


STRONGEST MASSA- 
Cc ETT 
HUSETTS COMPANY EVERY FACILITY FOR 
| RUSHING BUSINESS 





And to Cap the Climax 


AN INCOMPARABLE 
18 PAYMENT LIFE 
CAN YOU BEAT IT? 


LOW RATES 
EXCELLENT DIVIDENDS 








WILLIAM N. COMPTON, General Agent 
ST. PAUL BUILDING 220 BROADWAY, NEW YORK 
TELEPHONES: 6030, 6031, CORTLANDT 











Liberal Renewals 


Over $1,000,000 of surplus. Non-participating. 
low rates—high values. Splendid policy provisions. Big oppor- 
tunities for men with the work habit. Write 

S. W. GOSS, Assistant to President 





vo 


Direct Contracts 


Security Life Insurance Company of America | 
W. O. JOHNSON, President } 


Economic 









THE “ROOKERY,” CHICAGO 
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ORDINARY LIFE 
5 Policies in Force Dec. 31, 1910 Policies Issued in 1911 Policies ceased in 1911 Policies in Force Dec. 31, 1911 Premiums 
No. Amount No. Amount No. Amount No. Amount Received 
COMPANIES OF NEW JERSEY 
| RR ere errr 3,239 $,396,609 657 $595,400 564 $537,645 3,334 $3,454,355 $118,955 
Mutual Bemefit .......ccccecs 11,179 33,282,445 1,477 5,298,028 735 2,552,129 11,921 36,028,344 1,118,459 
North American ............. 993 2,152,087 307 2,251,068 778 1,461,462 1,522 2,941,693 78,315 
“es. Ree re 62,605 72,342,156 12,108 13,622,539 6,682 7,531,299 68,031 78,433,396 2,318,798 
i <i whl desea teukes 393 475,250 239 337,000 161 216,500 471 595,750 19,981 
COMPANIES OF OTHER STATES, ETC. 
Antes Gc 65s cdccwesscace 3,761 $9,292,096 715 $2,066,881 843 $2,240,410 3,633 $9,118,567 $250,883 
a ee Er 521 1,042,000 202 404,000 37 74,000 686 1,372,000 13,521 
, Berkshire, Mass. ............ 627 65 219,500 47 166,195 645 1,826,720 56,280 
3 Columbian Nat’l, Mass....... 203 48 190,304 57 286,102 194 665,548 21,776 
Conn, General, Conn......... 399 102 556,922 60 347,759 441 49,799 
Conn. Mutual, Conn.......... 1,288 284 860,699 169 507,665 1,403 151,804 
Fidelity Mutual, Pa.......... 1,631 124 364,481 136 292,289 1,619 118,446 
; GlOrM, Fes Bs occ cc ceases 574 1,652,463 56 204,000 68 206,813 562 60,237 
4 Home, New York ........... 1,096 3,043,487 95 322,346 84 318,504 1,107 81,074 
John Hancock, Mass......... 5,169 8,809,552 1,152 2,403,550 680 1,341,425 5,641 357,624 
Mommas, TE. Bi cccwcsscas 737 1,478,793 78 136,781 95 202,671 720 42,313 
Mass. Mutual, Mass.......... 2,540 8,638,346 326 1,249,836 146 632,930 2,720 310,115 
Metropolitan, N. Y. .......... 51,775 44,190,485 12,870 11,615,065 7,687 6,285,; 349 56,958 . 1,965,367 
ee 10,623 26,856,798 1,226 4,849,377 814 3,737,497 11,035 27,968,678 738,896 
a > eee 623 1,818,444 58 157,711 15 97,118 636 1,879,038 62,951 
New England Mutual, Mass.. 1,313 4,207,851 338 1,254,888 183 665,788 1,468 4,796,951 144,421 
NOW Tals Bie. Bie devidducescc 16,640 36,387,422 1,689 5,092,503 1,267 3,647,712 37,832,213 847,368 
Northwestern M., Wis........ 7,077 24,335,313 797 3,593,000 332 1,639,132 26,289,181 363,951 
Pacific Mutual, Cal.......... 171 365,967 7 16,967 24 106,208 276,726 6,512 
Penn Mutual, Pa. ........... 5,506 18,934,758 881 4,518,920 539 2,779,431 20,674,247 594,138 
Piiladelphia, Pa. ........... 659 1,907,646 452 1,703,638 25 1,004,134 2,607,150 117,565 
Phoenix Mutual, Conn....... 946 2,570,935 121 383,191 84 295,190 2,658,936 83,870 
Pres. Min. Fund, Pa.......... 365 523,493 182 248,370 110 151,000 620,863 13,273 
Prov. Life & Trust, Pa...... #6452 16,358,158 706 2,583,716 423 1,435,942 17,505,932 599,455 
Prussian National ........... 85 433,964 125 669,866 124 669,426 434,404 5,772 
State Mutual, Mass.......... 1,076 2,860,751 236 696,960 33 434,219 3,123,492 103,086 
BUM, CAE occ cchcencbucwes 248 332,447 7 36,756 20 33,029 36,174 15,713 
Travelers, Comm. .....cccsccs 2,178 7,038,063 457 1, 707,307 254 1,019,175 7,726,195 201,908 
Union Central, Ohio......... 606 1,932,025 124 408,375 69 323,798 2,016,602 55,999 
Union Mutual, Me........... 447 965,465 18 66,270 27 75,134 8 956,602 31,602 
United States L. I. & T., Pa.. 10 274,000 9 143,250 3 151,700 16 4,221 
United States, N. Y.......... 506 1,157,881 52 130,894 87 211,389 471 31,912 
INDUSTRIAL 
a ke eee ree 77,777 $9,276,091 29,482 $3,449,100 24,108 $2,755,469 83,151 $9,969,722 $350,937 
Prodential, N. J. .......ccess 1,166,194 144,769,983 173,235 28,668,309 98,906 17,047,427 1,240,523 156,390,865 5,662,536 
Col. National, Mass.......... 24 3,169 =... ss TER kanes teens 24 3,235 165 
Gore: a. Eki scawss sua 147 18,324 14 2,018 8 1,057 153 19,285 569 
John Hancock, Mass......... 109,811 19,041,870 23,559 3,961,922 17,190 2,723,968 116,180 20,279,824 708,009 
Metropolitan, N. Y........... 784,672 106,308,419 98,543 15,140,598 67,332 11,231,869 815,883 110,217,148 3,562,265 
*Reinsurance only. jMortuary additions. 
POSTAL LIFE PAYMENTS. of disagreement as to the stipulations ROUNDS QUARTER CENTURY. tracts was increased by $53 
(Continued from page 2.) of the contract or as to settlemen‘s the least creditable item in 


BUSINESS IN NEW JERSEY, 1911 








taking the place of a solicitor in mak- thereunder. The policyholder is prac- Security Mutual Life Makes Fine ment is decrease 


ing this appeal? If so, is this act con- tically at the mercy of the company. 
trary to law? Being unlicensed to do businzess in the 
State, there is no attorney or other 


Status of Medical Examiner. - ee. (Pagons: 
other designated person to accept ser- 


The laws of most states stipulated 


that no person directly or indirectly ; , , ‘' 
E 3 ~ at the home office in another State, @ 


shall aid in effecting insurance between means to incur an expense of a pro- for 1911, which is just available The Mes 
: a citizen of the State and an unlicensed Siar aeiehinn ccmpany now has assets of 

corporation. This being true, a pretty hibitory nature. ; - which is an increase over 
{ legal point would be the liability of a (See editorial on page 10 of tais is- j, g590.000. The insurance 
| medical examiner who aided such cor- Sue.) has 
‘ poration to the extent of making the Te Pe Toe 97 and the splendid record 

necessary medical examination prelim- Senator Ginn has introduced a bils Company for the year is 

inary to the issuance of a policy. under which all life insurance com- the income account, amounting to $1,- 

Status of Contract, panies would be required to invest in 848,159 


By far the most important featare of securities of South Carolina equal to 75 


the transaction would be the status of per cent. of the legal reserves held on pany 
the policyholder or beneficiary in case policies in that State. and 


The 
vice and to be compelled to enter suit hamton, N. Y., rounds out 
century with its annual 


now reached the total of $47,803, cers: Frank E. 


Policyholde 
during 1911 the sum of 
the reserve to protect 


Statement. 


Security Mutual Life, 


statement 


1910 of near- 
in force 


Showing in Twenty-Fifth Annual agement, which 
The Security Mutual Life e 
an excellent year, 

of Bing- flects creditably on the 

a quarter of 





Cilalme 
Paid 


$33,485 
694,057 


$259,736 
4,000 
49,210 
3,000 


11,670 
112,806 
5,000 
38,767 
2,000 
141,216 


38,795 
1,000 
87,720 
9,198 
16,000 


$117,282 
1.788,140 
107 

568 
244,688 
1,313,560 


0,63 Not 
= ' state- 


in expenses of man- 


amounted 


to $53,526. 
xperienced 


and its statement re- 





of the Frank W. Tracy, 


reflected in Emerson, second 


rs received from the Com- Ernest G. Hatch, 
$934,352, eph E. Gavin and Charles G. 
policy con- comprise the executive committee. 


juffalo has elect 


liam D. Camp, 





Lahey, 


management 


Buffalo Association Election. 


, oF 6 c nn y : . 
$6,264,299, The Life Underwriters Association of 
ed the following of- 


president; 


vice-president; H. J 
vice-president; Wil- 
secretary-treasurer. 


Day L. Anderson, Jos- 


Venneman 








Condition Dec. 31, 1911 
Admitted Asssets . 





j Deposited with Auditor of State ler protection of 
j Policyholders - - - - = 
i Insurance in force - - - -— = 
New Insurance issued during year 1911 - - 


$3,204,719.34 


2,987,636.55 
30,124, 100.00 
8,941, 103.00 


Increase over Dec. 31, 


$364,949.27 


377,151.81 
3,348,023.00 
2,875,692.00 


FOR A PROFITABLE AGENCY CONNECTION 


Address 








H. M. WOOLLEN ‘ . 





Vice-President 


AMERICAN CENTRAL LIFE INSURANCE CO. 


(NON-PARTICIPATING) 
INDIANAPOLIS, INDIANA 


1910. 
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RISE OF THE ILLINOIS LIFE 


A LESSON FOR YOUNG COMPANIES. 








Reasons Why Vice-Pres. Stevens’ Ambi- 
tion to Dominate State May be 
Realized, 


The results of the [Illinois Life’s busi- 
ness for 1911, the figures of which are 
just available, reveal some very impor- 
tant facts of general interest. It has 
been the ambition of Vice-President Ray 
W. Stevens, who is chiefly responsible 
for the showing made by the Company 
by reason of his supervision of the agen- 
cy department, to produce fifty per 
cent. of the business written, in its home 
State of Illinois. The intensive method 
of concentrating on a limited territory 
has been tried often and with varying 
degrees of success, but the detailed 
Statement of the written in 
the past year shows that 50 per cent. 
of the Illinois Life’s business came from 
its home State. 

Setting the High Mark. 

Early in the last year, Vice-President 
Stevens anounced to the agency force 
that the Illinois Life had set $60,000,000 
as the goal of amount of insurance in 
force to be reached at the close of 1911. 
It seemed a long way off for a young 
restricting its operations to 
but the details now avail- 


business 


colipany 
seven States, 


able show that this ambition was 
attained, the exact figures being $6v,- 


The particular point of impor- 
tance about this achievement is that a 
life insurance company can be so thor- 
oughly matized and organized that 
a definite sum, even though it seem at 
the time to be the border of pos- 
sibility, may be named as the amount 
of business to be secured for the whole 
this can be written almost 


syst 


past 


year and tha 


to the dollar. 


Some details of the financial state 
ment are of interest in this connection. 
the Illinois Life works with a fund of 
total tte sets of $8,972,017. Its 
premium income for the year was $1,- 
$83,536, while in est account and other 
sources ought the total income up to 
$2,320,545. rhe reserve maintained 
amount » $7,856,685 

What the Figures Show. 

Disbursements of particular interest 











reached the sum of $88,951. tefunds 
to policyho S e $44,981. The total 
isburseme $1,640,513, there be- 
ng a xe 5s 0 ome over disburse 
nents amc SU,U5Z 
A bette ve can be secured 
in gauging growth of a company 
by taking a i of years. In this 
respect i no J pr nts some 
very int g I ly important 
ng € s é ie tovai Income 
for e find the sum of 
$877,599 s ancial statement 
° ( $2,320,545 fo , 
) ck o s substantial 
ing na en thorough 
organiz clear concentration and 
I 2 gleness of purpose. There 
or young fe insurance 
companies and no monopoly of territory 
xr opportunity, but the record of the 
4 e f of strenuous 
competition from the biggest. the new- 
the lar oO of just half-way 
A yanies, shou e gratifying to the 


ement and Company as a whole. 
Ten Years’ Development. 
+} GS rt 


+ period of ten years, the 





and nis tund now 
record for 
is another 
narkable growth. 
$725,587 in 1901 and now 
A full comparison of the 





ets 








are $8,972,017. 





various items of chief importance reads 
as follows: 
For the Year For the Year 
Ending Endi 
Dec. 31. 1901 Dec. 31, 1911 


Premium income... $416,195 $1,883,536 
Total income ...... 877,899 2,320,545 
Death claims paid.. 110,475 536,344 
Paid to policyhold’s 114,165 869,101 
Outstand’g insur’ce.15,215,396 60,215,905 
Admitted assets.... 785,587 8,972,017 
Liabilities ......... 608,986 8,092,703 
Surplus & capital.. 126,651 879,314 


The Great Ambition. 

There seems to be a striking psycho- 
logical effect in any producing business 
in setting a mark or place to be attain- 
ed, or an amount of business to be writ- 
ten. This method has seemed to have 
been remarkably effective in the past 
experience of the Illinois Life, whether 
decided upon purely as a matter of busi- 
hess, or out of an ambition for place 
and power. But it is understood that 
Vice-President Stevens has ambitions 
for his Company that would abash all 
but the Empire builders. He has said 
that he means to place the Illinois Life 
where it will write fifty per cent. of the 
life insurance taken out in the State of 
Illinois. When it is borne in mind that 
that State stands fourth in the amount 
of life insurance written, one can real- 
ize what a magnificent ambition it is. 

How Vice-Pres, Stevens Views It. 

Nor does Vice-President Stevens quib- 
ble about his ambition. He speaks right 
out in this fashion: 

“It is the aim and the ambition of the 
Illinois Life to dominate the insurance 
situation in its home State, and to that 
end we are giving special and particular 
attention to the close and intensive cul- 
tivation of Illinois territory. 

“We do not feel that this concentra- 
tion of effort in Illinois in any way de- 
tracts from the success of our opera- 
tions in foreign States. In fact, it is 
our sincere belief that the company 
which stands the best at home is the 
company which is entitled to the most 
business abroad. 

“During the year 1911 practically fifty 
per cent. of our new paid-for business 
was secured right at home, and while 
the records for 1911 are not yet avail- 
able, yet I doubt if more than six other 
companies, and they the giant ones, 
were able to secure in their home States 
more new business than the Illinois Life 
secured in its home State. 

“The Illinois Life does business in 
only seven States, and as an indication 
of the advantage to a company of con- 
fining its operations to a comparatively 
small territory, it may be remarked that 
there are mally conpanies which are 
licensed in from two to five times as 
many States as this Company is licens- 
ed, who do not do anywhere near the 
annual business that the Illinois Life 
does.” 





Major Day With Fidelity Mutual. 





Major James B. Day of Indianapolis, 
a life insurance man of many years’ 
experience, has been appointed mana- 
ger of the State of Indiana for the Fi- 
delity Mutual Life, with headquarters 
in the Hume-Mansur building, India- 
napolis. 

Major Day recently resigned from 
the State Life. Previously he had a 
very large agency for the New York 
Life in Columbus, Ohio. Indications 
point to the development of an excel- 
lent agency organization for the Fidel- 
ity in Indiana under the new manager. 


Upholds Policy Interest Law. 





Supreme Court of Idaho has up- 
he the constitutionality of the law 
limiting to 5 per cent. the interest which 


( 


The 
21d 


a life company can charge on policy 
loans. The suit was a friendly one 


brought by the Continental Life against 
the insurance commissioner on behalf 
of itself and 13 other companies. 

M. H. Goodrich, general agent of the 
National Life of Vermont, has bes 
elected president of the Baktimore Life 
Underwriters’ Association. 








Incorporated as a Stock 


Company 





by the State of Illinois 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE? 











Great Southern Life Insurance Company 


HOUSTON, TEXAS 





J. T. SCOTT 
Treasurer 


J. S. RICE 
President 


PAOD cccctocccccess sasisocseccsess 
[FOR AGENCY CONTRACTS ADDRESS 


0. $. CARLTON, Vice-Pres., Houston, Tex. 


BUSINESS 
Applications received during 1911.... $ 7,220,370.00 
Paid for Business, December 31, 1911.. $10,057,082.00 
Policies issued in process of collection. 996. 
Applications pending................ 75,625.00 
WEE 6n0nudsensvecrutn stacebnxes $10,523,703.00 
ASSETS 
Cash deposited in Banks and Trust 


$ 298,518,82 
27,459,96 





First Mortgage Loans on Real Estate 668,342,02 
(Appraised Value. .... $2,417,014.00) 

Loans to Policyholders 27,355,06 

All other Assets............. 107,116.34 
ME accecaxss sense caueana ives s< $ 1,128,792.20 

LIABILITIES 

Total Reserve Liability............... $ 180,224.00 

ee 13,414.83 

Surplus as regards Policyholders...... 935,153.37 


$ 1,128,792.20 








This Company issues policies 


which grant the insured 


COMPLETE PROTECTION against all the adversities 


affecting life or health, and which provide Indemnity for 


DEATH FROM ANY CAUSE 


PERMANENT TOTA 
AND 


L DISABILITY 





DISABILITY RESULTING FROM ANY SICKNESS 
OR ANY ACCIDENT a 
For Agencies Address ; 


The Columbian National Life Insurance Company 


BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 

















” andeniene in Benefits to Policyholders ”” The Watchword. 





THE MUTUAL LIFE 


Insurance Company of New York 


Paid to Policyholders in 1911..... wns 
Received from Policyholders in 1911............. 


Excess of Payments over Receipts 


$57,353,726.13 
55,582,183.20 


$1,771,542.93 


PAID DIVIDENDS IN 1911 
$13,631,857.73 
APPORTIONED FOR DIVIDENDS IN 1912 
$15,146,685.72 
MUTUAL LIFE AGENTS MAKE MOST MONEY 


BECAUSE 
MUTUAL LIFE POLICIES SELL MOST FREELY 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice-President 


34 Nassau Street 


New York, N. Y. 



















































Speaking of the advan- 
Sontent tage of finding joy in 
ut Not one’s work as an incen- 
gnation. tive and means of in- 


creasing one’s efficiency, 
Vv President Buckrer recently said: 


wuld you increase your efficiency 
al your joy in work? If so, striv2 
te e best of your ability for a con- 
te d spirit. I do not mean by this 
tl azy contentment of a cow as she 


lic under a tree chewing her cud. 
at is contentment, to be sure, but 


of 1e very lowest order. We have 
a ssion in life above the beasts of 
tl field—duties to perform for our- 
se. -s and others—and the efficiency of 


ou. results will be raised or lowered 
in roportion as we reduce the friction 
ap eliminate the wear and tear. 
thing oils the wheels like a con- 
te. ed spirit—and best of all, it can 
be cultivated and developed. 
you make but one resolution as the 
ye comes in, I suggest that you try 
fo: a contented spirit. Look around you 
an. observe the blessings that you en- 
jo Life in an enlightened community 
me—family—friends—good health 
, opportunity to labor in a calling 
which, like charity, blesses him that 
gives and him that takes—for a company 
that stands for the square deal and is as 
solid as the Rock of Ages—a company 
that can neither be absorbed, fail, nor 
go out of business—a company that 
offers compensation and rewards for 
long-time loyal service that are unique 
in the business world—a branch office 
system that places you absolutely on 
a level with your fellow man and leaves 
it for you solely and individually to 
determine the measure of your own 
success. 

The owner of a great 
West used to impress it on his em- 
ployes that the way to advance was 
to be contented, but never satisfied— 
and that means but one thing—progress 
and improvement. 

The best of all possessions is a 
contented spirit, for it is accompanied 
by patience, cheerfulness, fortitude and 


factory out 


hope. Cultivate such a spirit and it 
will increase your earnings in 1912. 
~ * * 
During a conversation 
Income Policy with a friend, the 
As Seen by Monthly Income policy 
a Woman. was one of the sub- 
jects. She was look- 


ing for information, so I told her the 
following: This form of protection is 
an ideal one, through that a husband 
and father can secure to his family a 
monthly income for at least twenty 
years after his death and by the pay- 
ment of a slightly higher premium can 
secure the continuation of the payments 


so long as his widow lives after the 
twenty years have expired. 
This form of insurance is doubly 


insured and is as safe as United States 
Government bonds. Having traveled 
considerably with my husband, I ob- 
served that so many men did not know 


how to invest money safely against 
possible chances of loss, then how 
could a woman be expected to, when 
she was taught to handle only the 


weekly or monthly income of the hus- 
band. 


Again, it is a protection against 
human sharks, who are, as a rule, 
watching around for women with in- 
surance money with some glittering 


proposition (which will not bear analy- 
sis) to invest her money, the final 
outcome of which is an entire loss ana 
the husband’s intentions defeated. 
With the monthly incomes there are 
no taxes or expenses whatever, as the 
checks are received the first day of 
each month from the Company, the 
husband practically being the adminis- 
trator of his own estate prior to his 
death, the beneficiary can not assign, 
barter or sel] the income, and can not 
spend or invest it all at one time, as 
might be the case were it paid in one 
sum, 
It is a positive proof of foresight 


and forethought of 
absolute protection, 
tically receives messages of love and 
affection from the grave in the form 
of the monthly check. It comes as 
you want it, when you want it, and 
as you were taught to handle the money. 

In conclusion, I would advise all 
husbands to think and deal more with 
the Monthly Income policy. If you 
have to leave widows behind, leave 
independent ones. There is no safer 
or wiser asset than this “candy” policy 
The Prudential is selling to-day, with 
the “Strength of Gibraltar.” As the wife | 
of an insurance man, I appreciate the 
value of the Monthly Income policies “et 
carries for my benefit, more than any | 
other contract, and wish it were in my 
power to have every wife protected 
with this splendid policy.—Mrs. H. A. 
Schmidt. 


the husband for 
when one prac- 





* * * 
No agent can ever be- 
Making come a successful solici- 
Every Step tor until he takes the 
Count. first step. Getting ready 


and acquiring knowledge 

of the business may be useful, but busi- 
ness is not written until the agent steps | 
out after it. 

What if he stumbles? 

That is nature’s law. 
see a baby walk without learning? 
Were there not days of tumbles and 
stumbles, and bumps and bruises? 

But the baby kept at it and soon 
was romping about the room. 

Suppose the baby 
a fist step? 

The animals of the field and the 
birds of the air teach the same lesson. 

No progress is ever made unless 
there is a first step. 

Every step counts, but none as much 
as the first. 

To the timid, 


Did you ever 


had never taken 


hesitating agent we 
would say: Step out. Make a break. 
You probably will not find it easy | 
going at the beginning. You will get 
a fall or two. But keep going. Have 
the perseverance and good nature of 
the baby in learning to walk. Pick 
yourself up and try again. 
Remember that every step you 
makes you stronger for the next one. 
One by one the step becomes easier, 
and at last you are proficient. | 
Furthermore, regularity of 
has the best results. 


take 


practice 
Keep at it every 


day. Don’t intermit. You will get stiff. 

Do you want to be a_ successful 

agent? Then take the first step and 
make every step afterward -count. 

co ok + 

Get applications, make 

Make deliveries, obtain collec- 

Your tions, but above all things 

Increase. make increase! Keep 

one eye on your new 

business, but keep both eyes on your 

increase! 


Watch it grow! ! 
If your increase insn’t growing, some- 
thing is wrong. 


The surest way to make increase 
to-morrow, is to write good business 
to-day. 


The time to pevent a lapse is when 
the business is being written! You 
may fool the company and your 
manager, but you don't fool yourself! 
You know, generally, whether your 
new business is going to make increase 
or lapses. 

Easy come, easy go. The business 
that’s the easiest to write, is the hard- 
est to keep. And usually, the business 
that’s hardest to write, is the easiest 
to keep. 

Do your hard work first. 

It may take a bit longer, but it makes 
increase, and increase makes permanent 
success. 





ea * *~ 
Some agents let off so much steam 
at a staff meeting that they haven't 
enough left to carry them a block on 
a straight canvass. 
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T HE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 








INSURANCE SALESMEN, THE MONEY-MAKING KIND 
Our policy contracts contain features unequalled by any other 
Company. They are real “sellers.” Openings of every kind 
in many fields. ; 
UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 
WILLIAM T. SMITH, Secretary 








SOUTHWESTERN LIFE INSURANCE COMPANY 


OF DALLAS, TEXAS 


DECEMBER 3ist, 1911 


Insurance in Force - - - $16,857,000.00 
Admitted Assets - - - - 1,660,000.00 


STRONGEST TEXAS COMPANY 


ESTABLISHED IN 1908 














VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—Fornr— 


LIFE INSURANCE AGENTS 
“REBATING YOIDS THE POLICY” 


**Rebater and Assured Liable to Fine and Imprisonment ”’ 
$2.00 per 100; $1.25 per dU 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25e. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
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DISABILITY CLAIMS INCREASING. 


This Feature in Life Policies Rapidly 
Becoming Operative—Experience 
of Travelers. 





value to the assured the 
disability feature is, has always been 
a matter of considerable difference of 
opinion and recent experience with this 
feature may give some new light as to 
the possibilities of it in the future. 


Just what 


The disability provision was first 
adopted by the ‘Travelers’ Insurance- 
Company in 1964 in connection with a 


insurance contract. It 
was generally adopted November 5, 
1906. In 1910 the Travelers paid four 
claims on account of this provision. 
Within the last eleven months the Com- 
pany has paid claims upon twelve rew 


special plan of 


cases: March 21, 1911, Elmer R. Woods, 
Sacramento, Cal.: Aug. 22, 1911, John 
M. and Catharine Jones (Joint Con- 
tract), Pultney, Vt.; Sept. 26, 1911, Wil- 
‘iam A. Aumen, Woodsboro, Md.; Oct. 
23, 1911, M. J. Suarez, New York, N. Y.; 
Oct. 23, 1911, F. W. Fortnam, Buffalo, 
N. ¥.: Oct. 25, 1911, J. Stubenbord, Buf- 
falo, N. Y.; Nov, 2, 1911, Wm. J. Hughes, 
Barre, Vt.; Nov. 10, 1911, Frederick C. 


Hornell, N. Y.; Nov. 17, 
Brooklyn, N. Y.; 
Bratten, Lansing, 


Van Bushkirk, 
1911, F. J. Chisholm, 
Jan. 9, 1912, Philip T 
Mich.; Feb. 7, 1912, Geo. S. Barner, 
Webster City, lowa; Feb. 10, 1912, 
George M. Allen, Eskdale, W. Va. 

“It would be unreasonable to expect 
a large number of claims on account of 
the disability provision upon insured re- 
cently examined and accepted for in- 
surance,” the Travelers, comment- 
ing on the provision, “which is the case 
at the present time of practically all of 
our policyholders who ‘would be ben- 
efited by this provision. The fact, how- 
ever, that this provision has become 
operative in three times the number of 
in the past eleven months over 
those paid in the previous year fore- 
tells in a measure its protective proba- 
bilities in the years to come. 

“As a number of policies to which it is 
applied is augmented by the ever in- 
creasing number of new policyholders 
and the increasing age of our, policy- 
holders makes them more and more sus- 
ceptible to disease and disabling, injury, 
the number of cases in which this pro- 
vision will become operative will rapid- 
ly increase. Each year accentuates its 
value to the individual policyholder as 
well as increasing the number to whom 
the benefits will apply. 


says 


cases 





FRANKLIN LIFE’S PROGRESS. 





Substantial Gains in Important Fea- 
tures—Comparative Increases for 
Past Twelve Years. 


The twenty-eighth annual report of 
the Franklin Life of Springfield, IIL, 
shows the Company to be possessed of 
assets of $5,732,086. Of this amount 
$4,583,720 is legal reserve required; 
$92,214 is set aside for dividends paya- 
ble during 1912; $111,403 special funds 
reserved, and $792,503 general surplus. 
Total insurance in force $42,410,962. 

The increase in admitted assets dur- 
ing the year was in excess of $300,000; 
increase in reserves, $270,000; increase 
in insurance in force, nearly $2,500; 
000; increase in surplus approximately 
$30,000. 

The growth of the Company 
January 1, 1900, is shown by the 
lowing comparative table: 


since 
fol- 








Cap., Surp. 

Admitted and Special Outstanding 
Year Assets unds Insurance 
1900 $812,174 $164,863 $15,706,191 
1961 1,010,244 207,736 18,088,564 
1902 1,256,166 218,001 21,549,759 
1903 1,550,787 276,464 24,102,794 
1904 1,890,136 307,223 26,3 y 
1905 2,287,505 336,182 29,52 
1906 2,811,177 410),: 32,068,660 
1907 3,345,336 477, 626 33,465,050 
1908 3,962,798 623,631 33,574,330 
1909 4,610,731 706,682 35,460,107 
1910 5,064,430 768,074 36,853,610 
1911 5,430,805 876,430 40,021,110 
1912 5,732,086 903,906 42,410,962 


FIFTY YEARS OF PRINCIPLES AND PRACTICE 


By Joseph A. De Boer, President National Life Insurance Company. 


(Concluded from last 


The Great Growth of Life Insurance. 

In regard to the subjects of compara- 
tive life insurance literature, twisting 
rebating, estimates, an improper use of 
ratios, defective or partial representa- 
tion and restricted policyholders’ ser- 
vice, it may be said that the business 
has been definitely, constantly and per- 
manently improved. Agency organiza- 
tions have been perfected upon a stable 
basis. The subject of life insurance has 
been introduced to the curriculums of 
schools of administration and finance. 
Great and useful societies have been 
formed by the presidents, the actuaries, 
the medical directors and the statisti- 
cians of the companies. The value and 
use of insurance journalism has been 
greatly extended, while the commission- 
ers of insurance for the several states 
through a union of effort and an improv- 
ed system of reports have given to the 
business a greater publicity and a more 
certain basis for study and understand- 
ing than has previously maintained. All 
these successive steps in the progress 
of life insurance have tended forcefully 
to a pablic recognition of its value as 
something to be conserved by the state, 
advanced by scholarship and deserving 
in every department of its work of the 
efforts and attention of the best type of 
men. The evolution of this important 
application of principles to the service 
of the policyholders has been achieved 
in their behalf at a reduction in the 
costs of insurance upon the basis of 
an increased asset strength and us.ally 
in advance of legal enactments or pre- 
scriptions. Recent legislation in prac- 
tically all of the states, and especially 
the acts of the last six years, favorably 
influenced upon the ‘whole all business 
conditions but in some respects it also 
constitutes an imperfect definition of 
practices already invented by the older 
and better companies, with incidental 
additions thereto that will conserve 
neither the interests of the insured nor 
the opportunities of the hundreds of 
new companies which have been organ- 
ized in recent years, if they be strictly 
supervised. 

The publicatios by the Department of 
Massachusetts, which in this article have 
been used primarily as the proper basis 
for a general review, assigned on De- 
cember 31, 1909, to the twenty-nine com- 
panies, excluding weekly premiam busi- 
ness, operating in that State an insur- 
ance of $10,956,928,327, admitted assets 
of $3,401,137,665 and a total surplus of 
167,749,886. If weekly premium busi- 
ness be added, the preceding insurance 
item will become $13,753,541,779. The 
returns as of November 1, 1859, of s3ix- 
teen life companies doing business in 
the same State included insurance of 
$132,740,827 and net assets (which repre- 
sented actual premium reserves) of $15,- 
185,016. It is not supposed that the 
comparison is anything but relative. 
The figures are quoted, however, to sus- 
tain the point, as made, of the great 
zrowth of the business in half a century 
and the further point that the returns 
are now made by all the companies and 
are all based upon a vastly greater and 
stricter actuarial and investment sci- 
ence. This record has no parallel in 
human history and is a monument to 
the ability, integrity, energy and loy- 
alty of the men who made it and who 
by this very work have demonstrated 
the necessity of appreciating to-day the 
growth and results of life insurance and 
the consideration of the fact, as I have 
elsewhere said, that “it is possible to 
hurt but not kill it by an assumption 
that statutes, instead of human super- 
vision, can maintain or regulate its ser- 
vice to mankind.” 

The Need of Conservation. 

The features which mark practice at 
the close of the half century under re- 
view incl:de a tendency to abandon all 


week.) 


to compete for busi- 
ness through a cut in premium rates; 
to supply as a further soliciting argu- 
ment a reduced rate on policy loans, 
and to liberalize the policy provisions 
relating to days of grace, to the absence 
of all restrictions on occupation and 
residence, to restorations, to converti- 
bility, to indisputability—in short, to 
make the policy of life insurance not 
only unilateral but, as regards its main- 
tenance or its restoration in case of 
lapse, and even of surrender, an 
and accessible privilege on the part of 
the insurel. The experience, ability and 
technical knowledge of the business will 


surrender charges; 





easy 


coubtless enable the old and _ strong! 
companies to assume the burden of! 
these responsibilities and at the same} 


time maintain a high degree of low cost 
performance, but all these many bene- 
fits and rights which characterize the 
modern policy of life insurance 
which now represent the application in 
its ultimate form of the principle an- 


| 
| 
| 


and | 


| 


nounced fifty years ago, that the in- 
sured is entitled to what he has paid | 
for, will bear most heavily upon the| 


opportunities of recently organized com- 
panies, if concurrently they try to meet 
the competition of the well-established 
and experienced companies on net cost, 
on reserve, asset and surplus growta 
and on all the points of service which 
they now supply in their perfected pol- 
icy forms. 

The tendency to-day also is toward 
reinsurance, which will adversely affect 
the individualism and independence of 
the companies which use it; to corpora- 
tion insurance, which is full of 
hazard and extra mortality risk and will 
contribute to the breaking down of in- 
dependent agency, actuarial, medical 
and executive self-sufficiency and cor- 
porate permanency; to trusteeship in 
behalf of beneficiaries, whica greatly in- 
crease the responsibilities of the com- 
pany without added provision therefor: 
and to low-priced policies with conver- 


sion privileges, which are in fact to 
some extent concessions to mistaken 
public opinion of what is best for the 


general purchaser of insurance. 

The evolution of principles, practice, 
legislative requirements and restrictions 
has thus tended in every possible way 
to define and measure positively ana 
most snugly all items of policy liability 
and this fixed responsibility for legal 
accounting has advanced concurrently 
with the constant increase in both the 
iumber and the value to the insured of 
policy conditions. Thus the status of 
life insurance to-day is one of scientific 
interpretation, of extremely exacting 
policy promises, of the most detailed 
accounting of condition and transactions 
under oath and of a competition which 
has narrowed down to a contest of econ- 
omies, to intelligent management and 
to the utmost demand for not only 
maintaining the assumptions of the 
business but for providing an experience 
that will make it possible to return good 
dividends to the insured. The quantity 
of a company’s service to the public is 
now less considered than the quality, 
which most of all attests the really Zreat 
progress which life insurance has made 
during the period now under considera- 
tion. This fact has its confirmation in 
existing insurance laws, in tae utmost 
publicity of life insurance affairs, in the 
announcements and annual reports is- 
sued by all the companies, and in the 
tniversal attention which is now direct- 
ed to the subjects of insurance and in- 
vestment composition, a mutual practice 
in the care and adjustment of old in- 
surances and the actual present 
probable future net costs of new ingsur- 
ance. While principles and_ practice 
nave been crystallized in certain direc- 
tions, much without the aid of laws and 

(Continued on page 8.) 


moral | 


| 
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ome Life's 
rosperous 
Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E, Ide is President, shows that the company 
has enjoyed a most prosperous year in every 


d 


epartment. The insurance in force on De- 


cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910-—a gain of 
$4,832,792 forthe twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 


31, 


1910—the increase for the year thus 
mounting to $1,352,121. After the pay- 


ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 


d 


ends to policyholders (more than $484,000), 


and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over end 


bove the sum of $2,435,269 which is re- 


served for deferred dividends. 


‘The Com'cl & Fin’el Chron,”’ 1-27-12, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 


ed 














Incorporated 1851 


BERKSHIRE 
Life Insurance Co. 


PITTSFIELD, MASS. 


W. D. WYMAN, President 


Its policies which are issued 
at low rates, contain 
many liberal 
privileges. 


Correspondence Invited 
W. S. WELD 


Superintendent of Agencies 





Pees Seb ove ER aT eT, 
: 





CPPORIRRT ERS. 
Se seer eterere® 









COOD PLACES FOR | 
MEN WHO WORK | 








—who produce applications and deliver 
policies—who are tireless premium collec- 
tors—whose capacity for service is genuinely 


large. 


A sixty-year old Company with new 


policies and reasonable rates. Plenty of 
roductive territory. 


Address 
either 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
Frep E. Ricnarps, President 


ALBERT E. AWDE, Supt., 

396 Congress Street, Portland, Maine 
THORNTON CHASE, Supt., 

405 Exchange Bldg., Los Angeles, Cal, 














Frank D. Jackson, Pres. 


Territory in Pennsylvania, Ohio, 


Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Mis- 





souri and Iowa 


ROYAL UNION 


Mutual Life Insurance Co. 


DES MOINES, IOWA 


DISTRICT MANAGERS WANTED 


Carleton B. Pray 
Treasurer 


Jas. T. Priestly. M. D. 
Medical Director 
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FRAUD IN PENSION FUND 


Actuary Wolfe Says Retirement Pay- 
ments Are Deception—Decrease 
Nearly $100,000. 


H. Wolfe 
number 


was recently 
of New York 
public teachers to investigate 
the teachers’ retirement fund 

in 1905, and he has just reported that 
seven or eight years at the most 
fund will be insufficient for 
retirements in many years 
there will not be money enough 
the treasury to pay then 
retirement roll. 

| consider this retirement 
of the most stupendous municipal 
swindles ever perpetrated,” said Mr. 
Wolfe to a World reporter last night. 
“| don’t know who is responsible for 
it, but I do know that the retirement 
of teachers will have to cease shortly, 
and it will then be necessary to wait 
until death reduces the ranks sufficient- 
ly to enable the retirement to be re- 
sumed. In the meantime the teachers 
not retired who have paid one per cent. 
of their salaries into the fund will get 
nothing in return.” 

In his report Mr. Wolfe says he made 
his deductions from figures incorporated 
in the report of the Secretary of the 
Board of Retirement issued Sept. 1, 


Actuary S&S. 
engaged by a 
school 


created 


in 
any 
that 

left 


on 


the 
and 


in those 


} 
the 


fund one 


1911, and containing the details of the 
fund as it existed Dec. 31, 1910. Later 
he received a partial report for the 


following year, and this strengthened 
views. 

The fund is made up of 5 per cent. 
of the excise license fees, 1 per cent. of 
the salaries of those participating, 
teachers’ fines and donations. There is 

iw $1,005,000 in the hands of Comp- 
troller Prendergast, who invests it. 

‘Payments are made to those who 
retire for disability after twenty years 
of service or who voluntarily retire 
fter thirty years,” says the report. 
“The annuity (except for the president 
and professors of the Normal College) 
is equal to one-half the annual salary 
paid at the date of retirement, but it 
must not exceed, in the case of teach- 


bis 


ers or principals, $1,500 annually, and 
in the case of supervising officials, 
$2,000. A permanent fund of $800,000 


has been established and the annuities 
are payable from the yearly income and 
iv amounts in the fund in excess of 
$800,000."" 

Mr. Wolfe shows that the gross pay- 
meuts to annuities in 1906 were $622,414 


nd in 1910, $840,822. This increase he 
attributes to the fact, that each year 
new entrants exceed those who die. In 
1910, he finds 109 teachers entered the 
fund and forty-eight died; and that on 
July 81, 1911, there were 1,175 teachers 


on the retired roll, whereas on Dec. 31, 


1910, there were but 1,136. This was 
an increase of thirty-nine in seven 
months. The deaths to Jaly 31, 1911, 


were 312, and 302 to Dec. 31, 1910. 
“From the foregoing,’’ Mr. Wolfe says 


i his report, “it appears that during 
the first seven months in 1911 there 
were forty-nine entrants to the fund 


and ten deaths, or a net gain of thirty- 
nine, thus establishing a fairly constant 
ratio. It is clear to me that within the 
next seven or eight vears the fund will 
be reduced ‘to $800,000 and that the con- 
tributions from that time will not only 
be insufficient to permit any further re- 
tirements for many years, but will be 
insufficient to provide for payments to 
all those on the retirement roll at that 
time.” 

In addenda to the report Mr. Wolfe 
gives the number of annuitants on Dec. 
31, 1911, 1,200 and the condition of 
the fund on that date as $1,500,000 as 


as 


against $1,596,965 on Dec. 31, 1910. The 
decrease amounts to $96,965. The de- 
crease for the year before that was 


$29,111. 
In discussing the matter, Mr. Wolfe 





said that the whole theory is wrong, 
as 1 per cent. of a teacher’s salary is 
taken away from him on the idea that 
he will receive a pension on retire- 
ment. This payment he is sure from his 
deductions cannot be made. 


NEW YORK ASSOCIATION BANQUET 





Large Attendance and Well-Known 
Speakers Heard—Louis L. Hopkins 


Elected President. 


The Life Underwriters Associatioa of 
New York city held its annual banquet 
at the Hotel Martinique on Tuesday 
night where more than 160 covers were 
laid and the diners listened to addresses 
by some*of their number and also some 
notable guests. Former Superin‘endent 
of Insurance William H. Hotchkiss was 
present and spoke informally. Aa in- 
vitation had been extended to Professor 


Willis L. Moore, Chief of the United 
States Weather Bureaa and a large 


number of the medical examiners of 
the companies were in attendance ‘o 
hear him, but he is now severely ill 
end he sent a letter of regret. 

In his remarks former Superintend- 
ent Hotchkiss paid a glowing tribute to 
his successor, Srperintendent W. T. 
Emmet, who was unable to be present, 
but sent a telegram of appreciation. 
Vice-President Edward Gray, of the 
Prudential, also spoke very interesting- 
ly and enthusiastically of life insurance 
work. 

C. V. Dykeman, the retiring president, 
presided at the meeting and was toast- 
master at the banque:. Other speakers 


of the evening were: WL. L. Hopkins, 
of the Union Central Life; Hon. Fred- 
erick Crane, Justice of the Supreme 
Court; and George T. Wilson, second 


vice-president of the Equitable Life. 

The officers elected for the new year 
were as follows: President, Louis L 
Hiopkins, manager, Union Central Life; 
vice-president, J. S. Myrick, manager 
Mutual Life; secretary, Everett M. En- 
f.gn, secretary, National Association 
Life Underwriters; treasurer, Perez F. 
Huff, special agent, Union Central Life; 
chairman Executive Committee, Edward 
W. Allen, manager, New England Mu- 
tual ‘Life. 


EQUITABLE FORMS AGENCY CLUBS 


Volume of Business to Determine Mem- 
bership—Each Wil! Hold Conven- 
tion This Summer. 

The Equitable Life Assurance Society 
has forme’ five agency clubs. Member- 
ship will be determined by the volume 
of business written by the represents- 
tives of the society. There will be four 
“Century Clubs” for four different 
tions of the country and a national 

“Quarter Million Club.” 

The first club conventions be 
held in August or Septembe. this 
year and every agent striving for mem- 
bership will receive credit for all busi- 


sec- 


will 
of 





ness done between July 1, 1911, and 
Jane 30, 1912. 
Ignores Penn Mutual’s Protest. 
Columbus, Feb. 28. (Special.)—-The 
Ohio insurance department does not 
intend to take cognizance of the pro- 


test of the Penn Mutual Life Insurance 
Company of Pennsylvania against pay- 
ment of taxes on amounts refunded to 
policyholders during 1911 on their 1910 
premiums. The amount on which 
taxes were paid under protest is about 
$65,000, or substantially 10 per cent. of 
the Company’s premium collections in 
the State. The department takes the 
view that the law is plain, and that it 
has nothing to do except collect the 
tax. Though admitting the possibility, 
the department does not believe the 
Company will enter into litigation over 
the question. 
| 
The Pittsburgh Life Lunch Club has} 
been organized by agents of the com-| 
pany located at Pittsburgh. 
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IMS AT FIFTY MILLIONS. 
Travelers Sets That Wark for New Paid- 
For Business During Present 
Year. 





The Travelers Insurance Company 
has set $50,000,000 as the amount of | 
new business for the present year. It 
is a mark, the Travelers thinks. that is | 
reasonably within reach, high enough | 
to call for perseverance, method and | 
enthusiasm, and low enough to be ob- 
tainable if these qualities are given 
leash. The Company points out that 


for the month of January business is 
being written at the rate of $50,000,000 
of paid insurance for the yea The 
Company that there five | 
factors that make this record possible 
lst: Capital disturbed by political and 
industrial conditions is not flowing into | 
investment channels; but has _ with-| 
drawn itself and waits until confidence 


says are 


is restored. It is a matter of history 
that in such periods the amount invesi- 
ed in life insurance shows the largest 


increase, for life insurance has no haz- 
ards, and is an investment undisturbed 
and unthreaiened. 
2d: Guaranteed Low Cost insurance: 
is increasing at a far greater ratio than 
participating insurance, partly due to 


the fact that men are increasingly in- 
clined to separate the speculative el- 
ement from life insurance, and partly 
due to the widespread decline in as- 
sessment insurance. An increasing 
number of men who formerly woul 
have taken assessment insuranc at 
now turning toward Guaranteed Low 
Cost policies, influenced by the low cost 
and the security. 

3d: The active advertising campaig 
of the Company and its accun i 
effect. 

4th: The momentum of past effort 
the growing experience of agents sel 


ing Travelers’ policies, the increasing 
number of prospects 01 hor 
inary work has been 
5th: The attractivene f the Tra 
elers’ contracts, liberal features con 
bined with a most reasonable ch 
and the Disability featur 
These fact 
small, have made 
and impulsive n 
only allied 
methodical efforts of the 


surprising results 


aone 





ors, 


to be 


Life Banquet. 


Life 
Del., el-l a two da 
Hotel Rennert at 

banquet was 
the ag 


Continental 


The Continental 
Wilmington, 


session at the 


ol 


close of which a 


directors and 


} 


the 
tion. 

H. L. 
president of 
L.’ Cooper, 
pany, were 


Kuz, actuary 
the company 
vice-president 


among the speakers 


The 
insurance P 
nia for 1911, with $5,587, 
crease of nearly $400,000 over 
The New York L was 


$4,749,301, showing a 


Pacific Mutual Life 
business 


St nd 


decrease of 











THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1912 $58,440, 118.63 
Liabilities 53,858,811.65 
Surplus....... 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 











UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 





OF 
i i wr i 
siness. No s s 
ins ince scl s N : y 
respol n \ pers 
t arra for i = y 
addressing 


RELIANCE LIFE INSURANCE CO. 











$500,000. The Prudential, the Muti 
Life and the Northwestern Mutual PITTSBURGH, PENN’A. 
followed in that order. 
Assets, $2,500,000 Surplus, $815,000 
Health and Accident Policies with the name of the 
Philadelphia Life attached should make easy selling. The 
Company’s success in the life business is well known as a 


great achievement. 
September first is the date 
Health and Accident Policies. 
Write us about representing 
Answer at once. 


NORTH AMERICAN BUILDING 





PHILADELPHIA LIFE INSURANCE CO. 


issuing the new line 


set for 


the Company in your locality. 


PHILADELPHIA, PA. 
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TRAVELERS “MBN ADVANCED 


SEVERAL VICE-PRESIDENTS NOW. 
Readjustment of Home Office Staff 
Made Necessary by Magnitude 
of Business. 


The executive staff of the 
Insurance Company has been readjust- 
ed to meet the increasing magnitude of 
supervision required at the home office, 
several additional vice-presidents being 
appointed to preside over the different 
departments. President S. C. Dunham 
is very enthusiastic over the new ar- 
rangement and, in his announcement of 
the changes, pays high tribute to his 
associates, all of whom received, after 
the first of the year, either in office or 
responsibility. 

John L. Way, who since 1903 has 
been second vice-president, becomes a 
vice-president, the duties assigned to 
him by the board of directors being of 
a general nature, including the over- 
sight of the agency department. Mr. 
Way was employed by the Travelers as 
a clerk in 1878 and has advanced to 
his present position. He served for 
some time in the field, where he made 
a record, holding the largest territory 
ever managed for the Company by one 
man. 

Louis F. Butler, secretary of the Com- 
pany, has also been advanced to a vice 
presidency, assigned to duties of a gen- 
eral nature. Mr, Butler went with the 
Travelers as a clerk in the ticket de- 
partment in 1890. From there he was 
advanced to the actuarial depart 
after which he became 
accident department 
retary and secretary. 

Bertrand A. Page, who has been fo! 
some time secretary of the accident de- 
partment, is appointed to a vice-presi- 
lency, with’ direct supervision over the 
accident business. Mr. Pagé joined the 
Travelers in 2 clerical capacity in 1885, 
with which department he has continu 
ously been connected. 

Walter G. Cowles, who has long been 
*» charge of the liability 


Travelers 


ment 





actuary of the 
, then assistant sec- 





department 








with the official title of secretary, be- 
comes vice-president, continuing the 
same duties. Mr. Cowles, who was elu 
cated as a lawyer, was for some years 
confidential secretary for James G. Bat- 
terson, the founder of the Company, an‘ 
went with the Company in its invest 
met! t 1884. He was late 
1j claims and then sec- 





» liabil ty 


Howard entered the servic 


lepartment 


of the Company after graduation from 
Yale in 1898 and went into the actuarial 
lepartment He was advanced to be 
assistant secretary in the life depart- 
ment and later assistant secretary of 
the Company, from which position he 
now succeeds Mr. Butler as secretary 
John E. Ahern became a clerk in the 
Travelers in 1898 and after several pro- 
motions was selected as assistant to 
Mr. Page with ‘the tith of assistant se 
retary of the accident department, cf 
which he now becomes secretary 
Robert T. Sullivan was first employed 
in the liability department in 1899 and 
he has made such excellent progress 
that branch of the business that 
¥ succeeds Mr. Cowles in the sec 
retaryship of the liability department, 
having held the position of assistant 
secretary for the past year 


50 Years of Principles and Practice. 


(Continued from page 6.) 
riate ] 1 


also by appropriate legislation and 








the interests of the insuring pub- 

it is equally true that new subjects 
have come to the front which involve 
noral hazards and more or less experi- 
speculative ris} The old 

holding large assets and 

is in ercess of statutory 

| most probably solve every 

new adva in service with success. 
The new companies, especially those 


which have 
heory of large 
rinciple addressed to local and section- 
al prejudice or upon the wholly erron: 


organized 
profits and the 


been upon the 
mistaken 


pr 
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eous principle of ‘‘keeping money at 
home” must be left to the ‘ ‘prudent hus- 
bandry of their own resources,” as Web-! 
ster put it, but they may rest certain 
that they must observe the teachings of 
experience as to adequate rates, net val- 
uations, selection of risks, surplus mar- 
gins and a ‘proper expense account, if 
they mean to lay deep-rooted founda- 
tions for a true future success. The 
uistory of life insurance during the past 
half century proves one thing definitely 
and has brought it to this pass, that it 
is a science and not a speculation and 
that it must be managed in the light 
of that science and not by chance. 





SECURITY MUTUAL AGENT SUES. 





Issue 
General 


Company Explains Question at 
With Former Cincinnati 
Agent Boswell. 


The Security Mutual Life Insurance 
Co. of Binghamton has issued a state- 
ment regarding the suit which has been 
filed against i: by William Boswell, of 
Cincinnati, who was general agent for 
Ohio, Kentucky, West Virginia and Ten- 
nessee. Boswell is suing for $250,000, 
alleging breach of an agency contract 
made with him first in 1901. Under this 
contract, according to the company, 
Boswell was to produce $2,500,000 from 
Ohio, Kentucky and West Virginia. 
Later when Tennessee was placed under 
his charge, che contract was amended 
so that he was compelled to produce a 
minimum of $2,900,000. 


The company says that in 1911 Bos- 


well produced less than half the 
amounts required by the contract, while 
all the other agencies greatly exceedel 


their production of 
Last year, it is further 
lapses in Boswell’s agency were nearly 
three times as much as the new busi- 
ness he paid for and constituted ap- 
yroximately 63 per cent. of the entire 
lapses of the company. 

At the close of the year Mr. Boswell, 
according to the company, claimed that 
he was no: required to produce any 
specific amount of business in order to 
hold exclusive possession of the four 
States. The company offered to submit 
the question to the court. Soswell, it 
is claimed, refused to do this, but offer- 


previous years 
state] that the 











ed to sarrender any rights he held 
under his contract and settle all mat- 
ters of difference for less than $5,000. 


WANTS FUND RETURNED. 
Emergency Reserve of Six Millions Now 
Held by Massachusetts Subject 
of Litigation. 

The suit of the Royal Arcanum against 
the Massachusetts State treasure. to re- 
$5,902,100, an emergency fund in 
his hands belonging to the order, is up 


cover 


before Justice Braley in Boston this 
week. Justice Braley stated in court 
his belief that the Legislature iatealed 


-enact the law, which compelled the 
order to keep reserve fund in the 


benefit of 


to re 





hands of the State for the 


ertificate holders. Nevertheless, the 
court felt bound under the provisions 
of the revised statutes as they now stand 


to allow an order compelling the treas- 
urer to surrender the funds 

Under the provisions of the old law 
the fraternal organizat:on was oblige 
to deposit certain of its fands with tie 
State treasurer as an emergency fund 
Under the act of 1911, which went into 
effect Jan. 1, last, the provisions of the 


former statute were re-enacted except 
that it omitted the requirement that 
an emergency fund snould be deposited 


State 
fraternal 
vest not over 


treasurer and provided 
organizations mignt in- 
20 per cent. of such fuid 


with the 


t at 


n buildings for its own use and occupa- 
tion. 

When the matter came up Justice 
Braley asked Curtis H. Waterman, 


ounsel for the Royal Arcanum, whetaer 
in his opinion the Legislature really 
intended to allow the society to recover 
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FOUNDED 1868 


National Life Insurance Company 


Of the United States a America 
ALBERT M. JOHNSON me Office 
President National. L ife Bldg., c hicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 
Address all communications to ROBERT D. LAY, Secretary 


CHICAGO’S OLDEST AND STRONGEST COMPANY 





The Emblem of Sound Insurance 








Every Agent of THE CLEVELAND LIFE INSURANCE 
COMPANY is measured in our appreciation not only by the 
actual figures of his production but as well by the ZEAL, 
LOYALTY, and APPLICATION with which his work is 
performed. OVER SIX AND ONE HALF MILLIONS of in- 
surance in force. Ohio, West Virginia and Kentucky. 

ALL CONTRACTS ARE MADE DIRECT WITH 

HOME OFFICE. Write us. 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 
1911 SHOWS NOTABLE GAINS 











JEFFERSON 


Standard Life Insurance Company 
Home Office: RALEIGH, NORTH CAROLINA 


conservative Southern Life Insurance 
Company 


Surplus to Policyholders $500,249.15 


Liberal agency contracts and attractive policies. 
interest men of ability and esaergy 
WRITE FOR INFORMATION 
JOS. G. BROWN, President 
CHAS. W. GOLD, Sec’y and Supt. Agencies 
P. D. GOLD, Jr., Vice-Pres. and Gen. Mer, 


A progressive, 


We can 








National Life Insurance Company 
MONTPELIER, VERMONT 


PURELY MUTUAL 
OSMAN D. CLARK, Secretary 


CHARTERED 1848, 
JOSEPH A. DE BOER, President 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsurpassed 
policy contracts and having the record of advancing dividend scales 
four times in the last four years, offers to the agent who knows 
and will act peculiar opportunities in field work. 

If interested, send for the Company’s sixty-second annual 
report. Correspondence solicited. 


EDWARD D. FIELD, Superintendent of Agencies 








FEDERAL LIFE 


Insurance in Force - - - . $20,000,000.00 
Capital, Surplus and Reserves - 3,000,000.00 
An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 
Accident and Health Department just being inaugurated. 
Exceptional opportunities for men of ability desiring to form PERMANENT connections. 
If interested address ‘= 
ISAAC MILLER HAMILTON, President 
CHICAGO 














nearly $6,000,0% from the State treas- 
urer. 





The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 





NATIONAL Salaried Positions and big future in‘cities in New York, 
CASUALTY Pennsylvania and New Jersey for producers and men 
capable of managing an industrial debit. .*. .*. 
SFTRo Address: National Casualty Company 
Majestic Building - - ~ - - Detroit, Mich. 
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Where should I start to 
canvass? A man can 
only canvass best in the 
locality he feels most 
drawn to. The nearest 
cut to suecess is for a person’s feelings 
to be in harmony with the locality he 
chooses to canvass. Some seek places 
where they are not personally known, 
while some prefer the street in which 
they live. I must confess that I have 
the greatest hope of success for the 
man who commences operations nearest 
his own home and I have most certain 
faith in the man who is wise enough 
first of all to canvass the street that 
exists within his own bosom, the street 
of real conviction, i. e., sympathy for 
and harmony with the principles of 
life insurance. It is hard to convince 
others until you have thoroughly can- 
yassed and convinced yourself of the 
value of life insurance. 


Where, How 
and When 
to Canvass. 


How should I start to canvass? As 
there is only one right royal road to 
achievement and success, namely, 


“hard work,” so there is only one way 
to start to canvass, and that is to start 
to canvass as though we mean busi- 
ness, with fixity of purpose, ambition 
to succeed, a lively ‘hope, a cheerful 
expectancy. Let the foremost essen- 


tials be Truth, Honesty, Integrity, 
Charity. Let these progress-makers 
shine in your conduct and be conspicu- 
ous in all conversation. No premium 
is big enough to demand a lie to 
secure it, and no premium, however, 
great, is a loss if truth will not win 
it. There are no such things as in- 


nocent lies. Business lies are not, nor 
ever can be, excusable. 

When should I start to canvass? 
Why certainly not until you are ready. 
If you entertain any misgivings as 
to whether the business of life insur- 


ance is as honest as it might be, and 
think that a straightforward, upright, 
honorable Christian life cannot be 
consistently maintained ‘by following 
sich a profession, then you are most 
certainly unready. 

{nother sign of unreadiness is the 
opinion entertained by many agents 
that in order to earn a fair week's 
wage, they must sell a number of 
articles other than insurance. Now 
the very basis of such reasoning is 
most unsound. When you are can- 
vassing and a number of things are 
claiming your attention, there is a 
constant controversy going on in your 
mind as to which will yield the 
greatest profits. “Jack of all trades, 


” 


but master of none. 

When are you to start to canvass, 
therefore? When you can give to can- 
vassing the time, interest and undivided 
attention and honest thought the bus:- 
ness requires. Until the supreme issues 
of your calling as a life insurance 
agent make all and everything else 
subordinate, you are not ready to start 
to canvass with any hope or prospect 
of success. 

You will be ready to start to canvass 
When you have firmly resolved that 
whatever great success any other agenu 


has gained can be gained by you. 
Cherish this thought, feed it by real 
determination, and such decision will 


bring to you renewed energy, power to 
persuade. 

Neither linger nor loiter. Away to 
your canvassing. You are ready and 
must succeed. Let your ambition to 
rise ever be hungry and feed it by a 
start to canvass. Some success is wait- 
ing for you somewhere. Seek and 
find it. 

Be self-reliant. Wait not for super- 
intendent or assistant. Remember the 
saying: “He who sets about hath half 
performed the deed.’”’ Since you have 
taken up as your calling this noble 
profession of life insurance, give it 
your thought, time, energy, and de- 
termination. 

Cultivate good taste, 
hers, and noble character. 


respectful man- 
Canvass 





With these credentials, with a view to 


lessening the chances of any family 
becoming poor. Acquaint them that 
by life insurance they have the power 


of raising themselves from poverty. By 
so doing you will become a true bene- 
factor to your kinsmen, and an honest 
patriot to your country. 

Thus guarded by such 
excellence, canvassing, 
coming tedious and unliked, will be- 
come to you an inspired calling, a 
joyous engagement, a sure success.—J. 


bulwarks of 
instead of be- 


F. Mudge in Equitable, D. C. Notes. 
* ok cm 
5,600 babies are born 


There Are every day. 
Four Every 
Minute. the Chicago expert on 
diseases of children. 
5,600 new babies every day in 
United States! 5,600 prospective ap- 
plicants! ! While some of the little 
ones will not survive long enough to 
be insured, probably four-fifths of 
them will be eligible for insurance a 
year hence. 
No prospects? Every body 
Field all exhausted? 
Which will you believe? 
or the stork? 
5,600 new babies 
are a guaranty of 
ance as long as the world and the 
business endure.—Colonial Life News. 
* * ok 


the 


insured? 
The croaker 


arriving every day 
prospective insur- 


A prospect often tells 
the agent, “I can't take 
any life insurance. It’s 
all I can do now to make 
both ends meet.” 

you think it is an easy thing 
to show him, no matter what business 
he’s in, that it is not enough to make 
ends meet? They must lap over some- 
how. It’s the lap that counts. Nobody 
can ever get anywhere in any line by 
just making ends meet. Suppose the 
shoemaker was content to merely make 
ends meet. We would go barefooted 
almost as soon as we left the store 
with a new pair of shoes on. If the 
tailor didn’t do any better we would 
all have to go back to the old Greek 


Making the 
Ends More 
Than Meet. 


Don’t 


costume, a sheet in summer and a 
mighty thick pair of blankets in the 
winter time. 

The business man who just make 
ends meet can't hold them toget ar 
very long. Some unusual strain is 
bound to happen and pull his credit 


and debit apart so that he falls down 
between. 

Life insurance is the biggest chance 
that any man has to stretch, both ends 
from the middle. It takes such a small 
investment to make a big lap when 
the big pull comes. 

But to be able to show the prospect 
how to do it, the agent has got to 
get his confidence first. He must show 


the man that he’s working for him 
that he can tell him where the shoe 
pinches and why, and nobody else will 


know about it. The agent may be able 
to tell a few symptoms from the out- 
side, but to advise a prospect intelli- 
gently there must be a relation almost 
as close as that between the doctor and 
the patient. 

To accomplish this is a big responsi- 
bility for the agent. He must be a 
man who can make a place for himself 
in the community on such a basis. He 
must work for it every minute of the 
day and never lose sight of it for the 
sake of a more temporary advantage. 
When once his reputation is estab- 
lished, then he is a made man. Busi- 
ness will come to him for the asking. 

It takes good nerve, steady purpose 
to build along these lines, but every 
successful life insurance agent has done 
it. The secret lies in the ability to 
meet a man frankly, honestly and fear- 
lessly and say “I can show you how 
to make the ends lap over if you will 
trust me with the real reasons why 
they just meet.” 





So calculates Dr. Evans, 
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WHAT IS A REBATE? 


Elsewhere in this issue of The East- 


ern Underwriter, there is reproduced a 


letter from a life insurance man who 
_ in the course of his work, found him 
self in competition with the Postal Life 


Iisurance Company, which employs no 


agents, and the circumstances of the 
case so puzzled him that he appeals to 
us for light If we were soliciting a 


prospect for life insurance in the State 


of New York, where a very clear and 


explicit anti-rebate law is on the stat 


ute books, and this prospect one day 


ccnfronted us with this information: 
“I shall not take a policy from you be 
cause I can get it much cheaper els¢ 
vhere Here is a letter from the Pos 
tal Life Insurance Company in which 
it says that I shall take a policy with 
that company, it will pay me the regu 
lar agent’s commission of fifty per cent. 
and also renewal commission of nine 
and one-half per cent. annually so long 

t olicy is in force we would 
not only be puzzled; we would be com- 
pletely confounded. 

Our correspondent protests that this 
cannot be under the laws of New York 
State, and his protests recall those of 
the. sympathetic man who visited his 
frier n ja “Why, they can’t lock 
you up for that!” protested he, but 

re the man was, securely locked up. 


You can’t rebate in New York State, no 


anyone taking a policy 


Life Insurance Compa- 


ith the Postal 
ny can receive a commission of fifty 
per cent. and renewals of nine and one- 
half | cent. for the life of the policy. 


State, before anyone can 


commission on a life insur- 


ance policy, he or she must be granted 


license by the Superintendent of In- 


surance and must pay a fee therefor 


that is, everyone except those receiv- 


ing commissions on the policies of the 


Postal Life Insurance Company, who 


are not required to be licensed or to 


pay a license fee. 
To our correspondent who comes for 
‘light, we can offer only sympathy. Our 


advice to him is not to try to under- 





stand it; we can’ In another column 
the various phases of the case are re- 
viewed and court decisions cited which 
seem to have some bearing on the 


problem of what constitutes a rebate. 


moral effect of this kind of competi- 
tion. No life insurance man could ever 
get it through his head that this was 
not, in elfect, rebating. Without ques- 
tioning the legality of the scheme, its 
moral effect is detrimental to the wel- 
fare of the business. Here is an ex- 
perienced agent who is astonished to 
learn that an unlicensed person can re- 
ceive a consideration for taking out a 
life insurance policy in New York 
State. He teels that here is a gross 
discrimination against him and his 
class and he would not be human if he 
were not tempted to meet the competi- 
tion and save his business at any cost. 
Not one person in thousands so solicit- 
ed by mail, would stop to consider 
what the actual return to him was com- 
pared to that on other companies’ poli- 
nine and one-half 
dividend payment the 
would much of its 
would not compare favor- 
with a policy held in this office, 
which a dividend no- 
tice of twenty per cent. has just been 


cies. Figuring the 
per cent. as a 
competition lose 
force, for it 
ably 


jor instance, on 


received. But the prospect will not 
bink of that; his mind will dwell on 
(he fact that he will get the commis- 


sion that would go to an agent should 


he take a policy with any other com- 


pany. 
BROKERS LICENSE LAW. 
New York Legis- 


Last year when the 


lature passed the brokers license law, 


we congratulated ourselves that one 
vexing question in the business was 
settled for a time at least, but we seem 


to have been too sanguine. There are 
hands of the Insurance Com- 
halt- 
enacted, 


now in the 


mittee of the Legislature some 


dozen bills all of which, if 


would affect the brokers license law. 
Our old friend Mr. Sullivan, than whom 
there is no more prolific and tireless 
sponsor of bills, seems to have fathered 
most of these insurance measures. 
One of these is a general amendment 
oi the brokers license law, and its most 
very free 
Superintend- 


in granting licenses. 


conspicuous feature is the 


discretion permitted the 
ent of 
When the 


Insurance 
measure’ passed, 
Superintendent regretted 
the limited him 
under it, and said that anyone making 
have to be 
granted a license, for there was no test 


original 
Hotchkiss 
discretion accorded 


formal application would 
of fitness or other qualifications provid- 
ed This corrects that 
under it a license might be refused on 
purely moral grounds. 

No one 


new bill and 


regards the present law as 
perfect, not even the Insurance Depart- 
ment, for it was adopted as a compro- 
between the numerous interested 
factions and the best that could be ob- 
tained under the circumstances. Rather 
insist which 
might raise sufficient opposition to de- 
feat the proposal entirely, Superin- 
tendent Hotchkiss took what he could 
get in the way of a bill to regulate the 
brokers. The fear at the present time 
is that so many doctors will attempt 
to operate on the present law jin the 
of amputation and infusion, that 
there will be nothing but a memory 
left of what we hoped would be a very 
useful career. 


mise 


than upon perfection, 


way 


NEW YORK FIRE. PREMIUMS 


Total Exceeded $23,000,000, Brooklyn 
Contributing Nearly $5,000,000— 
Detailed Figures. 


New York city, including the three 
‘boroughs of Manhattan, Brooklyn and 
the Bronx, contributed in fire insurance 
premiums last year the sum of $23,- 
639,373. 

These figures include returns from 
the fire patrol territory of Manhattan, 
the Bronx and Brooklyn. The total 
premiums for Manhattan and the Bronx 
during the last six months of 1911 were 
$8,128,185, and for Brooklyn $2,325,404. 
The following table shows the premi- 
ums of the entire city collected during 
the year 1911: 

Manhattan and 
the Bronx. Brooklyn. 
First half of 1911.$10,658,631 2,527,153 
Last half of 1911. 8,128,185 2,325,404 

Total for year.$18,786,816 $4,852,557 

The New York Board of Fire Under- 
writers has levied an assessment of 50 
cents per $100 of premium on the re- 
turns from Manhattan and the Bronx 
during the last six months of 1911 for 
general expenses of the board and $1.20 
per $100 of premium for the support 
of the Fire Patrol. 

The Fire Insurance Salvage Corps of 
Brooklyn has levied an assessment on 
Brooklyn premiums for the last half of 
1911 of $1.50 per $100 of premium for 
the support of the Salvage Corps. A 
summary of the returns as distributed 
among the various classes of compa- 
nies shows: 





Recapitulation. 
Local companies 
Foreign companies 
Agency companies 


$768,999 
691,620 
$63,140 
1,644 





A. B. Mills, Long in Charge of Local! 
Business, Takes Over 
Companies. 





A. B. Mills, for seventeen years in 
charge of the local agency department 
of the Weed & Kennedy agency in this 
city, and previous thereto for ten years 
in the local department of the Sun In- 
surance Office, has acquired entire con- 
trol of the local agency business of that 
office. It is understood that Weed & 
Kennedy will devote their entire time 
to the brokerage business, their surplus 
line department and the management of 
the American Exchange Underwriters. 

Mr. Mills has already been appointed 
Metropolitan District agent for the 
County Fire, of Philadelphia; the Svea 
Fire & Life, of Sweden, and the Pitts- 
burgh Fire. The new arrangement will 
go into effect on March 1. 





Western & Atlantic Fire. 


The Western & Atlantic Fire Insur- 
ance Co. of Nashville, Tenn., experi- 
enced a very satisfactory year as 
shown in its annual statement for 1911. 
The assets of the Company now total 
$350,492, and the surplus to policyhold- 
ers amounts to $322,760. H. H. Riming- 
ton, manager and underwriter for the 
Company, believes in a conservative 
policy, and has built up for the West- 
ern & Atlantic a splendid line of busi- 
ness in its territory. At a meeting of 
the directors of the Company last week 
it was voted to increase the capital to 
$300,000. 





The twenty-sixth annual dinner of 
the Pittsburgh Life Underwriters Asso- 
ciation will be held March 2. W. W. 
Horner, manager for the Prudential at 
Minneapolis, will be the principal 
speaker. 
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OF PERSONAL INTEREST | 











R. L. Foreman, associate general 
agent of the Mutual Benefit Life at 
Atlanta, Ga., as every life insurance 


man knows, is several kinds of a genius 
in addition to being a great life ‘nsur- 
ance producer. He can overflow with 
a sparkling iine of after dinner talk, 
that would make the most ancient vint- 
age look like yesterday’s glass of beer. 
His devotion to business has not chased 
away a native fondness for his books 
and art. But to really understand R. 
L. Foreman, you want to get acquaint- 
ed with the apple of father’s eye, Howel] 
Foreman. Howell, taken strictly on the 
basis of age, is still in the lollypop 
stage and won’t be able to vote for 
Roosevelt, but he receives his mail ad 
dressed to “Siporting Editor” of one of 
the Atlanta papers. One day Editor 
Foreman wrote up a red-hot local foot 
ball game. There were columns and 
columns of it, telling the Atlanta fans 
how their team made gallant advanc: 

and plunged here and there over the 
field. You just know after reading that 
account of the game that they were just 
invincible, but the very persistent found 
away down at the bottom of the article 
a few lines saying that the home team 
was defeated. They might defeat the 
team, but they couldn’t put anything 
over on the sporting editor. Another time 
young Foreman ran over.to Augusta, 
the old home of Ty Cobb, the idol of 
the baseball fans. He poked around the 
old haunts of Cobb, got pictures of his 
birthplace and the lamp post he used 
to lean against; everybody who had 
ever passed the time of day with Cobb 
was quoted and his long-clothes opinions 
on economics and sociology were care- 
fully preserved. All this material was 
sealed in an explosive proof container 
and shipped to the Baseball Magazine 
and the result was a special Ty Cobb 
number of that periodical. When that 
happened, you could hear R. L. laugh 
all over the State of Georgia. 


Life agents in the field often imagine 
that a salaried position in the home 
office would be greatly preferable to 
agency work. ‘There are others who do 
not think so. Mason Young, Jr., for 
some years an Official of the Mutual 
Life Insurance Company of New York, 
resigned his office several years ago t9 
engage in active soliciting. He thought 
he knew where the money-making part 
of the business was and he quickly prov- 
ed it. Almost immediately he became 
one of the Company’s largest pro- 
ducers, and his name is frequently to 
be found upon the Company’s monthly 
list of leaders. 

Not long since a former partner of 
Mr, Young’s resigned, and the rumor 
gained currency that Mr. Young him- 
self had left the Company. The story 
was wholly without foundation. Mr. 
Young has no thought of quitting. His 
business is quite too prosperous and 
his relations with the Company could 
not be more agreeable. 


Commissioner Done of Utah has in- 
vited the National Convention of In- 
surance Commissioners to visit Salt 
Lake City on their way to the annual 
meeting at Spokane in July. He has 
promised them a recital on the taber- 
nacle organ, a bath in Great Salt Lake, 
a banquet in the Ship Cafe and a pub- 
lic reception at the Hotel Utah if his 
invitation is accepted. 


Chancellor Pitney of New Jersey, who 
has been appointed to the supreme 
bench by President Taft, is a brother 
of Vice-President Pitney of the Ameri- 
can Fire of Newark. 

The spring convention of the Edward 
A. Woods Agency of the Equitable Life, 
will be held March 4 and 5 at Hotel 
Schenley, Pittsburgh. 
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" FIRE INSURANCE DEPARTMENT 





WILL FIGHT KENTUCKY LAW 


MANAGERS DECIDED AT MEETING. 








Underwriters From All Sections Join in 
Conference—Judge Bates Advises 
Injunction. 





The importance of the fire insurance 
situation in Kentucky was indicated by 
the attendance at a meeting held on 
Tuesday in the rooms of the New York 
Board of Fire Underwriters, to discuss 
conditions that nave developed in that 
State. Prominent underwriters from 
Chicago, Atlanta, Hartford, Philadel- 
phia and other points were present. M. 
O. Brown, vice-president of the West- 
chester ‘Fire Insurance Company, was 
elected chairman of the meeting and 
William J. Hare, secretary. The West- 
ern Union committee, composed of Bar- 
ney Dugan, 8S. Y. Tupper, John Marshall, 
Jr., Thomas E. Gallagher and W. N. 
Johnson were present, also President 
Fred S. James of the Western Union and 
Judge Thomas Bates. 


Chairman Brown said that as all knew 
the object of the meeting, he would 
call on Vice-President R. M. Bissell of 
the Hartford Fire, who recently return- 
e1 from the West. Mr. Bissell disc.ass- 
ed the conditions in Kentucky at length. 
He suggested that Judge Thomas Bates, 
of Chicago, the counsel for the Western 
Union committee, speak on the legal 
aspects of the case. 

Judge Bates gave a thorough history 
of the Kentucky situation and described 
the Kentucky State rating law which 
has passed both houses and will, it is 
understood, be promptly signed by the 
Governor. This law is regarded by un- 
cerwriters as even worse than any of 
the other State rating laws. Judge Bates 
gave his opinion that the law was un 
onstitational. It provides for a rating 
ommission consisting of the Insurance 
Commissioner and two other members 
to be appointed by the Governor, the 
only qualifications necessary being «hat 
they must be twenty-five years ol4 and 
citizens of Kentucky. They have almost 
unlimited authority in the fixing of 
rates. : 

Judge Bates said that the State has 
no right to fix the price at which fire 
insurance companies must sell their 
policies, and that if it had it would have 
an equal right to fix the price of reap- 
railroads or ha‘s. Railroad, gas, 
water and telegraph companies were, 
he stated, quasi-public corporations wit 
vausual privileges and, therefore, under 
public control. When Jidge Bates hai 
finished a number of questions were 
asked and a long discussion ensued. It 
was unanimously voted to contest the 
law, and the whole mat‘er was referred 
to the Western Union committee, wao 
are to add four other members to be 
officers or managers of companies. It 


ers, 


is understood that 
union, 

The litigation will probably take he 
form of an application for an injunc-| 
tion in the Federal District Court. It 
denied the case will be taken to the 
United States Supreme Court, waiich 
would be asked to consolidate it with 
the Kansas case now pending and ad- 
vance the merged cause so as to get an 
earlier hearing. 


they will be non- 





WISCONSIN INVESTIGATES RATES. 





Legislative Committee Sits at Mil- 
waukee This Week—Dean and 


Others to Appear. 





The hearing of the Wisconsin Legis- 
lative Insurance Investigating Commit- 
tee at Milwaukee this week will be de- 
voted chiefly to the rate situation. The 
committee wishes to be informed on how 
and by whom rates are made, the theory 
and practice of the analytic system of 
rating, etc. A. F. Dean, author of the 
Dean schedule; J. V. Parker, manager 
of the Western Actuarial Bureau, and 
Walter I. Fisher, manager of Minnesota | 
and North Dakota Bureau, and other 
rating authorities will be on the stand. 
The sessions will be attended by In- 


surance Commissioners Preus of Min- | 
nesota, Palmer of Michigan, and by O. | 


B. Ryon, special counsel for the [llinois 
Insurance Department, who was in 


charge of a similar legislative investi- | 


gation in I}linois. 


The hearing is to be attended by 
surance Commissioners Preus, of Min- | 


nesota, and Palmer, of 
other State officials. 


Michigan, 





OPPOSITION TO LLOYDS CHARTER. | 





Managers Appear Before Department to 
Check Plan of Willcox, Peck 
& Hughes. 





The application of Willcox, Peck & 
Hughes for a New York State charter 
or franchise to operate a State Lloyds | 
here was given a hearing before Super- 
intendent of Insurance W. T. Emmet 
last week and considerable opposition | 


developed. 
At the session Saturday President 
Henry W. Eaton, of the New York 


Board of Fire Underwriters, and Man- 
ager George W. Babb, of the Northern 
Assurance Company of Londen, appear- 
ed and strongly opposed the admission 
of Lloyds, London, underwriters to this 
State on any other footing than a reg- 
ular, lawful entrance by which they 
would be subject to the same taxes, 
restrictions for the protection of policy- 
holders and supervision as institutions | 
which comply with the laws. | 





The Standard Fire Insurance sical 
pany of Charlotte, N. C., has been in-| 
corporated. A capital of $100,000 is 
proposed. 


THE EASTERN UNDERWRITER 











+..¢..%..3..8..5..9.2..9 9 8 2 2 8 2 2 2 2 2 2 2 2 


om 
i a ee a ll a 





CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A company whose policy needs no identification, 
explanation or argument; a Continental 
policy speaks for itself. 


Western Office 
332 South La Salle St., Chicago 


Home Office 
46 Cedar St., New York 


HENRY EVANS, President 
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Fidelity-Phenix Fire Insurance Compan 
OF NEW YORK 





A big, broad company accustomed to do- 


ing big, broad things in a big, broad way. 





Western Office 
137 South La Salle St., Chicago 


Home Office 
46 Cedar St., New York 


HENRY EVANS, President 
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FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 
The Fidelity Underwriters invites applications for 
agencies at all points where it is not already represented. 
Its great financial strength, liberal underwriting 
policy, loyal support of its local agents, and prompt 
and equitable loss settlements have made it deservedly 
popular everywhere. 


Gross Combined Assets........ $39,910,002 
Policyholders’ Surplus.......... $22,727,588 


Home Office Western Office 
46 Cedar St., New York 332 South La Salle St., Chicago 


4.4... 6. 28 8 8 8 2 8 8 8 8 8 8 8 8 8 8 8 8 ee ee ee 





See eee eee See 





























write for an agency 


“The Bastile” 


of French Fire Insurance 


to 





That’s what the GENERAL FIRE of PARIS, FRANCE, is and 
this oldest and strongest French company has deposited half- 
a-million dollars in this country just to guarantee its policies. 


If you are located in the Eastern or Middle Western states, 


FRED S. JAMES & COMPANY 


United States Managers 
123 William Street :: New York City 
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COMPANIES BAGK AGENTS UP 


WANT THEM TO GET COMMISSION. 


Amendment to Brokers License Law 
Makes Ti.at Measure Clear— 
Bill in Full. 

New Jersey agents are rising *o pro- 
test against the interpretation of the 
anti-rebate law so that they shall 
be able to receive commissions on in- 
surance covering their own propery. 
They maintain that this attitude will 
tend to defeat the purpose of the anti- 
rebate law by encouraging the agents 
to scheme to get around the statute. 

The company managers are in sym- 
pathy with the agents on the matter 
and have prepared through attorneys, 
a brief setting forth the reasons why 
commission under suca circimstances 
should be paid. This brief is now in 
the hands of the Attorney-General. 

The clause in the New Jersey: Law 
regarding the agent taking a commis- 
sion on his own business reads: 

No owner of any property situate in 
this State nor the agent or representa- 
tive of such owner shall receive or ac- 
cept directly or indirectly, any such de- 
bate, discount, abatement or reduction 
of the premium payable on any policy 
of fire insurance upon such property, 
as therein expressed, or any special 
favor or advantage in the dividends or 
cther benefits to accrue thereon, or any 
valuable consideration or inducement 
whatever, not specified in the policy 
contract of insurance; and provided 
further, that this act or any part there- 
of shall not apply to the repayment by 
any mutual fire insurance company or- 
ganized under the laws of this State of 
any portion of its profits or reserve 
funds to the holder or holders of a 
policy or policies of or in such compa- 
ny or companies in accordance with 
its contracts, policies and by-laws. 

The brokers license law proved to be 
far from perfect in its operation and an 
amendment has been passed and is now 
in the hands of the Governor, which 
will make that measure clear. Taere 
are becrween 3,500 and 4,000 brokers in 
New Jersey and digging up records of 
transactions entailed an immense 
amount of work. The bill follows: 

The Bill. 

An act to amend an act entitled “A 
supplement to an act entitled ‘An act 
to provide for the regulaiion and ina- 
corporation of insurance companies and 
to regulate the transaction of insurance 
business in this State,’ approved April 
third, one thousand nine hundred and 
two,” whica supplement was approved 
April twenty-seventh, one thousand nine 
hundred and eleven. 

Be it enacted by the Senate and Gen- 
eral Assembly of the State of New Jer- 
sey: 

1. Section one of the aci to 
this act is an amendmeat is 
amended to read as follows: 

1. Hereafter every fire insurance com- 
pany doing business in this State and 
each agent thereof shall file with the 
Commissioner of Banking and Insurance, 
within fifteen cays after the thirtieth 
day of June and the thirty-first day of 
December of each year, a sworn state 
ment, on blanks furnished by said com- 
missioner, setting forth the names and 
addresses of all brokers who have done 
business through said companies or 
agents during the preceding six months. 

2. Section two of the act to whicu 
this act is an amendment is hereby 
amended to read as follows: 

2. The Commissioner of Banking and 
Insurance shall assign a number to each 
fire insurance broker licensed to do 
business in this State, and on every 
policy of fire insurance effected by said 
broker there shall be stamped or writ- 
ten by him on the outside of the policy, 
manner as to be plainly visible, 





which 
hereby 


in sucn 


the following “This policy effected 
through (name of broker), a 
licensed New Jersey broker, num- 
bered ..... (license number of bro- 
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MTR. Gicreedees 
broker). 

3. All acts and parts of acts iacon- 
sistent with this act are hereby repeal 
ed, and this act shall take effect im- 
mediaely. 


OREGON WARNS COMPANIES. 


Commissioner Ferguson Says Commis- 
sion Paid to Unlicensed Broker 
is Rebate. 





Insurance Commissioner Ferguson of 
Oregon declares that any insurance 


(name and location ot | 


company that accepts business through | 


a broker who is not regularly licensed 
to do business in Oregon 


paying the| 


broker any commission on the business | 


will be guilty of rebating. 
ment he says: 


In his state- | 


“In regard to the statutes of Oregon, | 


Section 3646, which covers issuance of 
insurance by a resident agent, we desire 
to call the attention of the public to the 
fact that all policies of insurance of 
whatever character, covering risks in 
the State of Oregon must be issued 
through regularly licensed resident 
agents; and, further, that any company 
accepting such business through a brok- 


er who is not a licensed Oregon agent | 


of the company taking the risk and pay- 
ing to such broker any commission on 
the business, will be guilty of rebating; 
for in such a case the broker, not be- 
ing an authorized Oregon agent of the 
company, must be considered the agent 
of the assured, and payment to such 
broker of any part of the 
shown by the contract would be the 
same as payment to the assured.” 





N. J. FIRE MARSHAL LAW. 


Opposition May Prevent Any Bill to 
Create Office Passing This 

Session. 

The same opposition whica 

in defeating Assemblyman 


fire marshal bill, is directed against 


premium | 


resulted 
Holloway’s | 


that of the Newark Board of Trade now! 


inder consideration by the Legislature 
at Trenton. This bill provides that fire 
‘hiefs of municipalities, except tiaose 
places which have an inspector of com- 
bustibles, shall be constituted fire mar 
shals. Where a bureau of combustibles 
exists, the head of the bureau becomes 
fire marshal also. 


This official’s duties will be to com-|} 
pile and keep a record of every fire in| 


the municipality in which he serves, 
investigate and determine the 
of each fire, the losses, and other in- 
formation deemed necessary. To do 
this he is vested with authority to sum- 
mon witnesses and compel them to at- 
tend and testify in relation to any mat- 
ter which is made a subject of investi- 
gation and inquiry by the provisions of 
the act. 
duction of books and records deemed 
necessary to the inquiry. The bill pro- 
vides for the centralization of informa- 
tion and statistics with tle department 
of labor. Local marshals will be re- 
qaired to make reports regularly. 





Individual Underwriters Licensed. 


The Individual Fire Underwriters of 
St. Louis has been duly licensed by the 
New York Insurance Department to do 
business in this State. Edward E. Hall 
& Co., of 123 William street, New York 
city, are deputy attorneys for the In- 
dividual Fire Underwriters. W. H. Mark- 
ham & Co. are its attorneys and manag- 
ers. It now has $250,000 cash in the Mer- 
cantile Trust Company of St. Louis, 
$150,000 subject to call and $1,085,000 
total available. It has confined its oper- 
ations to surplus business. 





President Southgate. 





James H. Southgate, president of the 
National Association of Local 
Insurance Agents, is in a local hospital 
for treatment. His illness is not at 
present regarded as serious. 


origin | 


He may also require the pro-| 


Fire | 


February 29, 1912. 








one Straight Tips For 
Yee Fe Insurance Agents 


Business men don’t want fires. The few who do are the ex- 
ception, not the rule. And you wouldn’t take one of them as a 


risk if you knew the trend of his thoughts. 








The business men and the householders whom you insure 
against fire are merely providing for reimbursement in the event 
of loss. The cost of their insurance they charge to running 
expenses, 


Go to your prospective clients with the statement that you 
understand this viewpoint and that you want to do your utmost 
not only to reimburse them in case of loss but to safeguard them 
against fire. 





Tell them of the advantages of fire insurance. But show 
them, too, Bulletin No. 3861 of the New York Fire Insurance Ex- 
change, which explains how the cost of Fire Insurance may be 
reduced on certain risks by PYRENE equipment, which safe- 
guards against fire. 





Write for our illustrated booklet telling of the trifling cost of 
PYRENE extinguishers and of their wonderful efficiency. You 
ought to be posted about PYRENE. It will save money for your 
clients and help you to get business. 








Address Department L 


Pyrene Manufacturing Company 
1358 Broadway, New York City, N. Y. 














FIREMEN’S INSURANCE CO. 


NEWARK, N. J. 


Statement January 1, 1912 


RE NE ns cca sisi teers is $1,000,000 
Reinsurance Reserve................ 2,305,914 
All other Liabilities............... ; 241,030 
 € | eee 2,808,680 
po Ae.) $6,375,624 





DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 





Home 
Office Building 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 

for New Jersey Incorporated 1868 Assets Over $18,000,000 
Third oldest American Company writing Acciden* and Health Iusurance. 
Assets over $15,000,000. Stockholders’ Liability unlimited. Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyance. Physicians, Surgeons, Undertakers 


and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE PULICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 
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AMEND FIRE PREVENTION LAW 


CHIEF TO HAVE GREATER POWER. 





New York Public Safety Committee 
Advocates Many Changes to In- 
crease Efficiency. 





The New York Committee on Public 
and the Corporation Counsel's 
office are co-operating to secure several 
amendments to the fire prevention law 
enacted last year as a result of the dis- 
astroas Asch Building fire, which will 
materially strengthen the Fire Preven- 
tion Bureau and the power of the chief 
of the Bureau. 

The most important amendment pro- 
posed is one providing that the fire 
prevention chief be vested with power 
to order and prescribe fire drills in all 
factories in New York city employing 
more than 50 workers. These fire drills 
are to be conducted by the factory pro- 
prietors and must be held at least once 
a month. The drills must be of suca 
character and thoroughness as to meet 
with the approval of the fire prevention 
\ second amendment provides that 
the chief must be vested with authority 
to close all dangerous buildings after 
sufficient time has elapsed and the own- 
ers have refused to meet ‘he require- 
ments of the bureau relative to str.c- 
tural changes, removal of rubbish, in- 
stallation of fire escapes or other re- 
quirements deemed necessary for the 
protection of lives and property in- 
volved. 

\t present ‘he law permits the fire 
revention chief to enter a building and 
nake structural changes himself, when 
he owner has failed to comply with 

; order after it has been approved by 
a board of survey as provided for in 
the law. These structural changes, are, 
of course, at the expense of the owner. 
The amendmen* will restrict the power 
of the fire prevention chief in making 


Safety 


structural changes himself, but will 
permit him to remove rubbish and in- 


mmable and combustible material 
wherever it is found to be a menace. 

{nother amendment makes all officials 
of tne ‘bureau of fire prevention peace 
cflicers, vested with authori:y to serve 
rocesses and carry out other orders. 
The fourth change proposed by the 
ommittee on safety insures to property- 
vners a fair hearing of all appeals 
from the orders of the bureau of fire 
prevention. At present the law provides 

it when a property-owner appeals the 
ise must be decided by a board of sur 
vey, consisting of three members ap- 
pointed by the fire commissioner. The 
committee’s amendment provides that 
this board of survey shall consist of one 
member appointed by the fire commis- 
sioner and one appointed by the prop- 
erty-owner, and that these two shall 
designate a third. 


The fifth amendment is also of in- 
erest to property-owners. It proviles 
for the establishment of a bureau of 


records in each of the five ‘boroughs of 
the city, to be operated as a branch of 
the bureau of fire prevention. This de- 
artment shall be made accessible to 
all real estate and title men, and shall 
contain all orders against property 


which may constitute or result ulti- 
mately in liens or incumbrances on 
title. 


\ statement issued by the committee 
on safety says that “those interested 
n fire protection and prevention work 
in New York are of the belief that the 
Sullivan-Hoey law marks a decided ad- 
vance in the protection of life and prop- 
erty in the city. Division of power and 
failure to locate responsibility have 
been the principal elements of danger 
and weakness in the situation and these 
are gradually being eliminated under 
the new law. 

“There is an abundance of evidence 
that already, in advance of adequate 
equipment and without sufficient means 
of support, the new bureau of fire pre- 
vention is doing effective work, If ad- 


‘ 
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ministered on business principles, wita 
the inspection work in the hands of a 
competent force, it is believed that this 
bureau will make New York city the 
leader in the life protection and fire 
protection work of the world.” 


EXPLAINS COLUMBUS SUIT. 
New York Underwriters Agency Issues 
Statement Concerning Question 

, of Expirations. 

In order to make clear its position 
on the question of the right to expira- 
tions which came up in connection with 
the suit against it at Columbus, men- 
tioned at length in these columns last 
week, the New York Underwriters 
Agency of this city issues the follow- 
ing statement: 

“The practice of this office with re- 
gard to expirations and its traditional 
attitude of respect for good will are 
too well known to need mention. So 
far as the New York Underwriters 
Agency is concerned, nothing has bee: 
done at Columbus to raise the question 
of expiration ownership. The facts are 
these: 








“Some time ago we took over the 
business of the Franklin Insurance 
Company of that city. The contrac 


whieh was executed provided for rein- 
surance of the company’s outstanding 
risks and the transfer of its office. It 
was specially provided that all the 
Franklin's good will was transferred- 
same being an important par: of the 
consideration for reinsurance. So much 
was made of this feature that the direc- 
tors of the company in their individual 
capacity also signed an agreement to 
continue their personal business with 
us. The secretary of the company was 
appointed as our agent and all the 
business whose good will we nad thus 
bought was continued through him 
After a time we saw fit to change our 
agent. Months after this change tae 
ex-agent, as is averred, sold to a firm 
of Columbus agents such good will as 
he claimed to have in the business he 
had written for us under the cincum- 
stances above narrated. Thereupon that 
firm sought to restrain us from solicit- 
ing renewals. It has never been neces- 
sary to try the case. The attorney who 
represented us simply demurred to the 
»laintiff’s complain: and both the lower 

d appellate courts sastained his de- 
murrer on the ground that no cause of 

tion had been stated.” 


Southern Firms Combine. 

Hughs & Yates, of Atlanta, and 
George N. Hurt & Co., of Tampa, Fla., 
will consolidate their general agencies 
under the name if Hughs, Yates & 
Hurt, becoming effective March 1, The 
business will be handled from Atlanta. 
The companies in the office will be the 
Peoples National Fire Insurance Co., 
United Firemens Insurance Company, 
New Brunswick Fire Insurance Com- 
pany, American Union Fire Insurance 
Company and the Williamsburgh City 
Fire Insurance Company, 

Block Company Get Westchester. 

The Westchester Fire Insurance Com- 
pany of New York and the National 
Fire Insurance Company of Hartford, 
Conn., have appointed the Samuel Block 
Company of Brooklyn as agents for the 
Mastern District, succeeding Joseph W. 
White, who has been forced to retire 
on account of ill health. Charles W. 
Valentine, for many years with the 
Phenix of Brooklyn in the Eastern Dis- 
trict, becomes a member of the Block 
Company. 





Amonson Addresses Hartford Institute. 


Amonson, of the 


President Louis 5S. 
Peoples National Fire Insurance Com- 
pany, has accepted an invitation to 
address the Hartford Insurance Institute 
on March 22. He will speak on tae 
crime of fire and the criminal match. 


OPPOSE NEW JERSEY BILLS. 


Underwriters Alarmed at Drastic Meas- 
ures in That State—Hodson 
Exposes Fallacy. 


New Jersey fire insurance men are 
becoming alarmed at the number of 
diastic bills that are being introduced 


into the State legislature and are try- 
ing to work the underwriters of the 
State up to a realization of the situa- 
tion which threatens to hamper them 
in their business. The New Jersey 
Fire Underwriters Association has done 
excellent work in exposing some of 
these measures and Clarence Hodson, 
of Newark, has also been active in 
this work. He addressed the Newark 
Fire Insurance Society recently on the 


subject of legislation and also the 
Newark Board of Trade, which body 
passed resolutions opposing some of 
the pending insurance bills. 


Mr. Hodson recently wrote to the 
Insurance Committees of the New York 
Senate and Assembly the following 
letter: “We understand that a bill has 
been introduced in the Legislature of 
New York, in respect to making It a 
misdemeanor to offer for sale within 
the State of New York any stock of 
insurance companies, without the spe- 
cial approval of the Superintendent of 
Insurance. 

“Possibly the Act 
panies organizing, 
not. 

“In any event, the law is unneces- 
sary, improper, and is a part of the 
present furore for over-legislation. 
it would 





to com- 
it is 


is limited 
and possibly 


“If such a law was desirable, 
be of the utmost importance that it 
be limited in duration to the term of 
incumbent in which the Legis- 
lature and the public have the utmost 
confidence. To make a law that would 


some 


ffer such temptation to the Superin- 
iendent of Insurance—not temptation in 


for money distinct- 


the form of bribery 
ly, but largely because of information 
to have discretionary authority, we 
ti it would be highly improper to} 

act such a permanent law, when offi- 
cals who interpret it, excepting for the| 
immediate present are not known. 


“It is clear that stocks of insurance 
companies, banks, etc., can be offered 
hrough the mail to persons in New 
York, and the only effect is that what 
a person sitting in is Office in New 
York can read in his office, may not 
be said to him by an individual there, 


under the proposed Act. 

“People do not have to buy insurance 
stocks because they are solicited either 
in person or by mail. An act of this 
kind offers temptation for abuse, and 
even blackmail.” 


A Handy Pocket Chart. 

To those interested in following tae 
financial operations of the fire insurance 
companies of the country, tae Standard 
Fire Insurance Tables, issued by the 
Standard Publishing Company, Bos‘on, 
have long been popular. Conveniently 
arranged, accurate and supplying only 
the needed information, the 1912 ed4i- 
tion, now issued, sustains the well de-| 
served reputation of the work. 





Special Bleuit Joins Security Fire. | 


Fred M. Bleuit, special agent of the 
Delaware, has resigned as of April 1, 
to accept a position with the Security 
of New Haven, as special agent in 
western Pennsylvania with headquarters 
at Pittsburgh. 





The Merchants and Manufacturers In- 
surance Bureau has been organized at 
Indianapolis, largely by “he wholesale 
men of the city, to look after fire pre 
vention, proper rate reductions and 
other insurance interests. Johan W. 
Williams, formerly manager for the 
General Adjustment Bureau at Buffalo 
has been elected manager. 


| 
| 
| 
| 
| 
| 





‘‘The Leading Fire Insurance Company 
of America” 





CASH CAPITAL, €5,CC0,CCO.cCO 
WM. B. CLARK, Presidént 

Vice-President 

W.H. KING 


Assistant Secretaries 
A.N. WILLIAMS E,J.SLOAN E 
GUY E. BEARDSLEY 
W. F. WHITTELSEY. Jz., Marine Secretary 


Secretary 
Heney E, REEs 


8. ALLEN 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 
Statement, January 1, 1912 
Cash Capital. .... $1,000,000.00 
SS . 6,852,645.96 
Net Surplus .. .. 2,289,631.94 
Surplus for Policy 

olders....... 3,289,631.94 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital . - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 


The real strength of an insurance companys is in 
the conservatism of ite management, and the man 
agement of THE HANOVER is an absolute as 
surance of the security of ite policy. 

RK. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec'y 
JAMES W. HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 
CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 
Cc. A. ROWLAND, Special Agent 
21 S. Linwood Ave. Crafton, Pa. 
OPERATING IN 


Pennsylvania, Ohio, Maryland, Virginia, West 
Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 














14 


— Sa 


THE EASTERN 


UNDERWRITER 





February 29, 1912. 





_ = 





BROKERS LICENSE AMENDMENT 


WIDE DISCRETION. GIVEN SUPT. 
Sullivan Bill Aimed to Meet Objections 
of Factions Places Burden on 
Department. 


The several attempts that are being 
made at Albany to amend the brokers 
license law are not likely it is thought, 
to result in a very material change in 
the statute. One faction is contending 
for a complete repeal of the entire 
measure and another for less stringent 
regulations as regards clerks and 
others who have heretofore been re- 
ceiving brokerage on limited lines of 
business, while the brokers themselves 
it is understood, are holding out for 
an enforcement of the strictest pro- 
visions as to what constitutes a broker 
entitled to place business. 

Licensing in Superintendent's Hands. 

The Sullivan amendment, now in 
the hands of the Insurance Committee 
of the Legislature, seems most likely 
to. receive favorable attention. Its 
most important feature is the very 
wide discretion permitted the Super- 
intendent of Insurance in granting 
licenses. Under it he may decline to 
license any one whom he deems “un- 
trustworthy” or “incompetent.” It is 
understood that the Insurance Depart- 
ment hopes that by granting this dis- 
cretion to the Superintendent, the 
objections of all factions will be met 
at least temporarily until the law can 
be given a thorough try-out. A sum- 
mary the Sullivan bill which amends 
142, Chapter 33 the laws of 
follows: 

Conditions of License. 


of 
Section of 


1909 


Agents and brokers certificates of au- 
thority.—No underwriter authorized or 
permitted to do business in this State 
or agent thereof shall pay any com- 
mission or any other compensation to 
any person, partnership, association, or 
corporation, not a duly authorized agent 
of such anderwriter for services in ob- 
taining or placing any such insurance 
unless such person partnership, asSocia- 
tion or corporation snall have first pro- 
cured from the Superintendent of Insur- 
ance a certificate of onthertty to act 
as broker to solicit such insurance as 
provided in this section. No person, 
ete., shall act as broker in the solicita- 
tion or procurement of applications for 
insurance or receive for services in ob- 
taining or placing such insurance any 
ommission or other compensation from 


ny underwriter authorized or permitted 





to do an insarance business in tais State 
or age thereof without first procuring 

rtificate of authori so to act om 
the Superintendent of Insurance whica 
must be renewed annually on the first 
day of January or within six days 

eT ter 
Fees Charged. 

The bill goes on to state that the fee 
licants’ business 
an d second class 
t's princi al place 

not of the first 
ent of Insurance 





i ssue su brokers certificate of 
uthorit o those persons, etc., only 
vhon iall find upon inquiry to be 
tr.istwol! and competent to transact 
an insurance brokers business in such 
a manner as to safeguard the interests 
oO ose employing them; provided that 
the applicant for such a certificate is 
not at the time of application a salaried 
employe of a person, etc., on whose 
property or risks he receives or expects 
to receive applications for insurance 
and provided further tha: such applicant 
oes not make the application for the 
irpose of securing commissions on in- 
surance written on his own property or 
risks. 

Then follows particulars concerning 





thod of fili a pplic ation. 


May i. Revoked at Will. 

certificate shall be revoked by 
Superintendent if after due investi- 
him- 


Suc 
the 
gation and a hearing either before 


self or before any salaried employe of 
the insurance department designated by 
Lim whose report he may adopt, he de- 
termines that the holder of such certifi- 
cate, (a) has violated any provision of 
this chapter by any act or thing done 
in respect to insurance for which such 
certificate is required or, (b) has not 
truthfully answered any material ques- 
tion asked by the said Superintendent 
at the time application is made for sucn 
certificate or, (*) has ceased to be trust- 
worthy or, (d) has demonstrated his 
incompetence to transact the insurance 
brokerage ‘business by reason of any- 
thing done or omitted in and about 
such business under the authority of 
such certificate. No person whose cer- 
tificate of authority is so revoked or 
any partnership of which he is a mem- 
ber or any corporation of which he is 
an officer snall be entitled to any cer- 
tificate of authority ander the section 
for a period of one year after such 
revocation. 
To Whom It Applies. 

This section shall not apply to ,the 
regular salaried clerks ani employes 
of any 4uly authorized agent or broker 
who are employed solely by such agent 
or broker in and about ais insurance 
business nor to any contract of insur- 
ance upon or in connection with marine, 
or transportation, risks or hazards other 
than contracts for automobile insurance 
nor to contracts of insurance upon prop- 


erty or risks located without this State 
nor to contracts made by persons, etc. 
nor to contracts made by persons, etc., 


authorized to do business under articles 
5, 7 and 9 of this chapter but it saall 
apply to all other forms of insurance 
mentioned in any article of this chap- 
ter. 
Any g any of the 
shall in ad- 
provided 
people of 
January 


person, etc., violatiz 
provisions of this section 
dition to any other penalty 
in this chapter, forfeit to the 
the To take effect 
first, 


State $500. 


1913. 





BILL WOULD STRIP EXCHANGE, 
(Continued from paze 1.) 
when- 
every 
infor- | 

| 


Insurance, 
therefor, and 


Superintendent of 
ever he may call 
schedule of rates such other 
mation concerning such rates may 
be suggested, approved or made by 
any such rating organization for the 
purposes specified in the first paragraph 
of this section. 
No Agreements Allowed. 

No such person, corporation, associa- 
tion or bureau, and no person, associa- 
tion or corporation authorized to trans- 
ut the business of insurance in this 
State, shall fix or make any rate or 
schedule rates, which is to or may 
apply to any risk within this State, on 
the condition that the whole amount 
of insurance on such risk or any 
ified part thereof shall be placed 
at such rates or with the members of 
subscribers to such rating organiza- 
tion or with any such person, associa- 
tion or corporation, fix or make any 
rate or schedule of rates or charge 
a rate which discriminates unfairly be- 
tween risks within this State of es- 
sentially the same hazard or, if such 
rate be a fire insurance rate, which 
discriminates unfairly between risks 
within this State of essentially the 
same hazard, belonging to classes hav- 
ing substantially the same fire 
record, and which are similarly 
ated and protected against fire. 
Superintendent Could Adjust Rates. 

Whenever it is made to appear to 
the satisfaction of the Superintendent 
of Insurance that such discrimination 
exists, he may, after a full hearing, 
either before himself or before any 
salaried employe of the insurance de- 
partment whose report he may adopt, 
order such discrimination removed; 
and all such persons, corporations, as- | 
sociations, or bureaus, affected thereby | 
shall immediately comply therewith. 

No License Fees Permitted. 

No such person, corporation, 

ciation or bureau or any other 


or 


as 


ol! 


Spe 
Oo! 


or 


class 
situ- 





asso- 
person, | 


corporation, association or bureau, shall 
after the first day of July, 1913, license 
or charge any licensing or registratiou 
fee, to brokers who shall then, thhave 
been, or hereafter may be licensed or 
authorized as such pursuant to the 
provisions of this chapter; nor shall 
any such rating organization or any 
other person, corporation, association 
or bureau, or any two or more persons, 
associations or corporations authcrized 
to transact the business of insurance 
within this State acting in agreement, 
refuse to do business with or to pay 
commissions to any person who may be 
licensed or authorized as an insurance 
broker pursuant to the provisions of this 
chapter, upon the ground or for the 
reason that such licensed or authorized 
broker offers or may offer insurance 
to persons, partnerships or corporations 
not members of such rating organiza- 
tion or parties to such agreement, or 
because such a broker will not agree 
to secure insurance only at the rates 
fixed by such rating organization or 
the parties to such agreement or seek 


to restrain or interfere with any such 
licensed or authorized broker in the 
transaction of his business in any 
manner other than by proceeding 
against such broker according to the 
law for violation thereof. 


Give Information on Demand. 


Every such rating organization shall 


keep a careful record of its proceed- 
ings and shall furnish upon demand 
to any person upon whose property or 
risk a rate has been made, or to his 
authorized agent, full information as} 
to such rate, and, if such property or 
risk be rated by schedule, a copy of 
such schedule; it shall also provide 
such means as may be approved by 


. } 
the Superintendent of Insurance where- | 


by any 
such r may be heard either 
in amine or by agent, before the gov- 
erning or rating committee or other 
proper executive of such rating organ- 
ization, 
in such 


te or rates, 


rate or rates. 





person or persons affected by | 


on an application for a change | 





The Gamewell Fire Alarm 


Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 
178 Devonshire Street, Boston, Mass. 
2 Chicago, * 
Cincinnati, O 


ng, peattle, Wash. 
Utica Fire Alarm Telegraph 


The Northern Electric & Mig. 

G) 

General Fire iupiiances Co., 7 ates 
annesburg, Sou 

Colonial Trading Co., Ancon : on 

al Zone, Panama 


F. P .Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


WESTERN 
ASSURANCE CO. 


| 
| of Toronto, Canada 


ntreal, Can. 




















UNITED STATES BRANCH 
January 1, 1912 


$2,404,810.30 
1,027,308.85 





| HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 


W. B. MEIKLE, Gen. Manager 
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ATLANTIC 


MACON, 
JOHN J. McKAY, 


HUGH T. POWELL, Macon 


FIRE INSURANCE CoO. 


A Conservative Company of Character and Permanency 
SPECIAL AGENTS 


W.S. WILKINSON, Gen’l Agt., Rocky Mount, N.C. 


NATIONAL 


GEORGIA 
Sec’y and Manager 


GEO, W. GANTT, Jr., Macon 








JKFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER N. STEWART, President 
8. LAURENCE BODINE, Vice-President 
8. 


AM’L W. SCOTT, Secretary 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SU RPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. S. Manager 








Calumet Insurance Company 
CHICAGO 
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INVESTIGATE ALBANY FIRE. 
C: amber of Commerce and Commis- 
ioner of Public Safety Examine 
Protection Facilities. 


ie agitation in Albany growing out 








of the recent Eastern Tablet Co.’s 
fi promises to result in some con- 
si rable improvements in the city’s 
fi department. Last Monday there 
W a hearing before a special com- 
n of the Albany Chamber of 
(. amerce which is investigating the 
fi Commissioner of Public Safety 
(: tine, who instigated the investiga- 
t s, has made some criticisms of 


city’s fire fighting facilities that 1. 
is -xpected will be acted upon. 

ymmissioner Cantine stated that 
in opinion the business district of 
A vany, between fire houses 3 and 4, 
is not sufficiently protected. The com- 
m ssioner igs agitating for the purchase 
o' a No. 1 size fire engine. At present 


in 


any has only No, 2 and No. “2-large’ 
fi engines and one No, 3 engine. 


T..e numbers in the case of fire engines 
d. not refer to quality but to water 


tl.rowing capacity. The committee will 
piobably recommend the purchase of a 
No. 1 engine. This engine would not 
up on “the hill,” according to Com- 
missioner Cantine, as it is very heavy. 
Tie commissioner said that the public 


building zone is sufficiently protected 
now. Other changes in the present 
equipment may result from a state- 
ment by Chief Bridgeford. The caiet 

ld the committee sub-rosa that he 

is in a worried state Saturday, be- 
cause two chemical engines and four 
hydrants were unfit for use. This 
matter will be taken up. 

All this questioning by the com- 
mittee was on the subjects pertaining 
to fire fighting in general. Previous to 
that a number of witnesses were in- 
terrogated simply about the Eastern 
fablet Company fire. They were 
Walter Shields, of 1216 Broadway; 
James A. Walker, of 31 Erie street; 
Eugene McCarthy, of South street; 
Policeman John J. Keenehan and John 
J. Boel, driver of the chemical of 
steamer 8. Their testimony was to 
the effect that the apparatus arrived 


promptly, but that the fire had gained 
considerable headway when the alarm 
was pulled in. Commissioner Cantine 
was then questioned for about an hour 
and a half. 

The recommendation was made by 
Chief Bridgeford and Assistant Chief 
Shattuck that one good way to prevent 
fires would be to have the various 
captains acquaint themselves with the 
interior of buildings under their juris- 
diction. Chief Bridgeford denied a 
statement made to the committee to 
the effect that his orders were dis- 
obeyed or not heeded at the fire. He 
also denied that a hose on the north 
side of the building lay “dead” for some 
twenty minutes. 

Albany Board Takes Action. 

At a meeting of the Albany Board 

Underwriters held Tuesday a com- 
made a report on the recent 
fire at the Eastern Tablet Company, 
which was criticised in a report by a 
special agent published in the Journal 
of Commerce and Commercial Bulietin 
last month. The committee says in 
part: 

“The 


of 
mittee 


at 9:07 
Steamer 


was rung in 
p. m. at fire headquarters. 
No. & was on the scene and had a 
stream on the fire at 9:12 p. m. They 
attached to a hydrant just opposite 
the building and, by actual measure- 
ment, fifty feet nearer than any other 
hydrant in that section. Upon their 
irrival the roof of the building was 
then falling in, showing a delay in 
sending in an alarm to the fire de- 
partment. The amount of hose laid 
by the first steamer was 750 feet, being 
the entire complement of hose carried 
by each wagon, and has been since 
1867. This amount of hose not only 


alarm 


reached the building, but every portion 
of same, and this particular line was 
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not added to or taken from during the 
progress of the fire. The fact that 
the department sent back, not to head- 
quarters, as Was stated, but to steamer 
S, So as to take up a more advantageous 
position, which required about 150 feet 
of hose. The distance by actual 
measurement of the city engineer from 
steamer 8 to the hydrant was 1,907 
feet. Sending back the wagon to 
steamer 8 was done for additional pre- 
caution, and did not cause any delay 
whatsoever, because it is the custom 
of the department during any fire on 
the outskirts where additional hose 
may become necessary, due to bursting 
or from other causes, to keep a wagon 
loaded with additional hose, and these 
were sent for during the progress of 
the fire instead of sending in a second 
alarm. The actual time in bringing 
this hose from steamer 8 was not over 
five minutes, instead of thirty minutes 


is 


as stated. At the time this additiona: 
hose was received there were three 
effective streams playing on the fire. 

“As for the statement that one of 
the engines broke down soon after its 
arrival on the scene, the fact is that 
sieamer 8, the first engine to the fire, 


blew off her suction connection, which 


necessitated changing hose from the 
discharge connection on the steamer 
onto the discharge of the hydrant, a 


delay that did not amount to over two 


minutes and was not appreciable and 
not noticed by the chief who was on 
the scene. The pressure on _ that 
hydrant was eighty pounds.” 

The board adopted the following 
resolution: 

“That the Albany Board of Fire 


Underwriters at the regular meeing held 
February 13, 1912, place itself on record 
in commending the efficient work of 
the department at the fire of the 
Eastern Tablet Company and_ the 
American Papeterie Company on Jan. 
23, 1912.” 
AN EVEN HUNDRED. 
Poll Shows That Number of Companies 
to be Without Underwriters’ 
Agencies. 


Supplementing the list already print- 
ed of fire insurance companies without 
underwriters’ agencies, the National As- 
sociation of L.ocal Fire Insurance Agents 
supplies the following additional names: 

Central National, Illinois. 

Carolina Fire, North Carolina. 

Commonwealth Fire, New York. 

North British & Mercantile, New York 

Including the above, the poll of the 

State Fire, Nebraska. 

Association shows that an even hundred 
companies are without underwriters’ 
agencies. 


Frankona Licensed in Ohio. 


Still another foreign  re-insurance 
company has been added to the long 
list of those recently licensed by the 
Ohio insurance department. This time 
it is the American branch of the Fran 
kona Re-insurance Company of Frank 
fort-on-the-Main, Germany. It sched 
ules $509,593.75 of available assets, 
$198,160.34 of liabilities except capital, 
and $311,433.41 of net assets. It lists 


no surplus or income or expenditures 


for the year. Thomas M. Robbins, of 
Cleveland, is licensed as agent 
Maine Figures In. 
Maine proved expensive territory to 
the fire insurance companies last year, 
the losses incurred exceeding the pre- 


mium receipts by over a million dollars. 
The fire premium receipts amounted to 
$3,104,871, with $4,162,996 of losses. 
The Bangor conflagration, of course, 
contributed largely to the undesirable 
showing, but apart from that the ex- 
perience was bad. Portland as usual 
contributed its full share of the losses 


the 
Provi- 


Under its new management 
Equitable Fire & Marine, of 
dence, is entering Hawali 











Brooklyn Agents Organize. ar ™— 
Under the name of the Underwriters THE COMPANY WITH THE PYRAMI 
Society of Brooklyn, the fire and casu ae ~ @) 


alty insurance men of Brooklyn borough 
have formed an association for mutual 
help, selecting the following as officers 
for the year: C. H. Bainbridge, presi 
dent; E. H. Driggs, first vice-president: 
B. E, Gendon, second vice-president; M 
A. Brennan, treasurer, and M. Gaubert, 
secretary. 


$25,000 Fire at Paterson. 





A loss of $25,000 fully covered by in 











surance was caused by the burning of - . 

the Hayes Manufacturing Company's NEW HAMPSHIRE~ 
building, Paterson, N. J., on Monday 

night. The property was a one-story pt} eee \ 
corrugated iron structure of large (di 


mensions, accessible to the firemen on 





FIRE INSURANCE Co. 








all sides; thus making it easy to con- - 
fne the flames. A. P. Haldone place . 
the insurance of the Company. a 
San Francisco Premiums. oe so as 
: J 5 725 809 34. | 1654.50481 | 
The premium income of San Fran 


TOTAL LIABILITIES $2.496.304.53 


1911 . 
POLICY HOLDERS SURPLUS $3,229,504.81 


for 


was $4,688,040, as 


1910. 


cisco for 
$4,979,653 


igainst 














THE COMMERCIAL FIRE, of Washington, D. C., 
(22 years old) has recently doubled its capital and quad- 
rupled its premium income. Some progress! We want 


some more good agents and want them now. Write. 
INSURANCE Co., Ltd. 


THE YORKSHIRE Sone ences 


Is now entering the Eastern States for Agency Business, appointing Representa- 
tives in the principal Cities, and will soon be prepared to consider other territory 
ESTABLISHED 1824 
The ‘* Yorkshire’ is the Oldest and Strongest of the English Fire Companies 
not heretofore represented in the United States. Ample funds have been fur- 

nished for purposes of United States deposit and investment. 
FRANK & DU BOIS, U.S. Managers, 47 William Street, New York 
New York Life Insurance & Trust Co., U. 8S. Trustee, New York 
WILLARD 8. BROWN & CO., Metropolitan District Mgrs., 1 Liberty St.. New York 














LOGUE BROTHERS & CO. 
249 FCURTH AVE., PITTSBURG, PA. 
GENERAL AGENTS 


GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 
OHIO FARMERS INSURANCE CoO. 


GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 











GENERAL FIRE EXTINGUISHER COMPANY 


PROVIDENCE, 





R. I 


| Executive Offices . " " ‘ ‘ a 
WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 








REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
M'‘CHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSUPANCE CO., of Onm 


100 WILLIAM STREET - - - - New York 
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FIRE 

Inland Marine 
Ocean Marine 
Tourist 


AUTOMOBILE 





Automobile Insurance 
UE EN Marine Policies Issued. 


Ins. Co. of America, Fire UNITED STATES 
NEW YORK Theft 
eR Tih COLLISION prpnirteysaoten 
84 William Street EUROPE 


Damage to Property 





FIRE INSURANCE 
All kinds of Fire Insurance including use and occupancy and rents. 





The QUEEN takes a liberal and honorable view of its obligation to policy holders. Your assured cannot be served better 
by any other Company 


Within the last 20 years, the “QUEEN” has paid more than $32,000,000 to policy holders. 


January, 1912 


Net Surplus beyond Capital and all Liabilities................ 0.0... cseeeeeeee eee eeeeees $3.7 38,798.89 
IE hd skiers sacha pha eptkeadscahekess Sabir tha Vestine ton ed taphbieciaien weadoneniie ah I ,000,000.00 
EE COP CR BRM ID viscs nn sncdcenensc ita nenys rsspscksacsdsasaeeonnten $4,738,798.89 








AGENTS WANTED 
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CASUALTY AND 





SURETY HAPPENINGS 





REPORT ON AUTO CONFERENCE 


EXAMINATION SHOWS PROFITS. 








N. Y. Department Gives Details in 
First Investigation of Rating 





Association. 
The New York Insurance Depart- 
ment, under the new law, giving it 


power to examine insurance rating as- 
sociations in this State, has just com- 
pleted an examination of the Automo- 
bile Underwriters Conference. Append- 
ed to the report are figures showing 
the underwriting profit and loss of 23 
companies doing insurance business, 
poth for the United States and for New 
York State. 

These figures show that for six and 
one-half years, beginning Jan. 1, 1905, 
ard ending June 30, 1911, these compa- 
nies had a gross premium income 
of $13,536,686, representing insurance 
against fire, theft and transportation 
of $604,221,874. The estimated unearn- 
ed premiums at the end of the period 
amounted to $2,900,000, leaving a bal- 
of earned premiums of $10,636,- 


ance 
686. The losses for the period were 
$5,839,247 and the estimated expenses, 


35 per cent., were $4,737,840, making 
total disbursements of $10,577,087, 
leaving a profit in the underwriting of 
$59,599. The examiner estimates that 
profits to be realized out of the total 
earned premium during the _ period 
amounts to $1,015,000, bringing the 
gross profits of the business up to $1,- 
074,599, or about 9 per cent. for the 
whole period. 

Insurance against collision and prop- 
erty damage yielded gross premiums 
during six and one-half years of $402. 


003. The estimated unearned premi- 
ums included in this amount were $140,- 
000, making the estimated unearned 
premiums $262,003. The total losses 
were $235,479 and the estimated ex- 


penses, 35 per cent., amount to $140, 
701, total disbursements of $376,179, 
thus showing an underwriting loss of 
$114,176. The estimated profits real- 
ized from the earned premium accord 
ing to the examiner are $49,000, result 
ing in a net estimated loss of $65,176. 

In New York State the 23 companies 
during the same period received total 
premiums of $2,741,672, representing 
fire, theft and transportation insurance 
o’ $120,910,016. From these gross pre- 
miums is deducted the unearned pre- 
miums, estimated, $520,000, leaving a 
balance of estimated unearned premi- 
ums amounting to $2,221,672. Deduct- 
ing the losses, $1,035,382 and the 35 per 
cent. estimated expenses, $959,985, 
leaves an underwriting profit of $226,- 
705. Out of the unearned premiums, 
the examiner calculates profits of $182,- 
000, making a total estimated profit for 
the class of $408,705. 

Insurance against collision and prop- 


erty damage yielded gross premiums 
for two and one-half years in this 


State of $85,941, and the estimated un- 
earned premiums were $48,000, leaving 
a balance earned of $37,941. The losses 
were $32,168 and the 35 per cent. of 
expenses were $39,079, making a total 
of $62,247. This makes an estimated 
underwriting loss of $24,306. The est- 
mated profits out of earned premiums 
are placed at $16,000, resulting in a 
net loss of $7,506. 

These statistics were obtained from 
members of the conference by the ex- 
aminer and are not on file in the head- 
quarters of the organization. 

The present association was formed 
last June and succeeded the Associa- 
tion of Automobile Underwriters which 
was made up of practically the same 





companies and had the same objects. | 
These objects include the exchange of | 
information, suitable policy forms and | 
clauses, reducing of danger from fire | 
and other causes, the gathering of 
statistics and investigation of hazards 
as a guide to underwriting and to} 
furnish advisory rates. | 

The companies in the organization 
pay agents 20 per cent. and brokers, | 
15 per cent. in the New England, Middle | 
and Western departments. In the | 
Southeastern department the agents | 
receive 15 per cent. and the brokers 10 | 
per cent., with the exception of Atlanta | 
and Savannah where the maximum to 
agent is 20 per cent. and the commis- 
sion to brokers, 15 per cent. 

In this city agents receive 25 per cent. 
and brokers 20 per cent. 





EMPIRE STATE ELECTION. 
Armstrong Made President and Other 
Vacancies Filled—Plan Increase 
of Capital. 





David W. Armstrong, Jr., has been 
elected president of the Empire State 
Surety Co., succeeding William M. Tom- 
lins, Jr., who has resigned to go with 
the American Surety Company. 

The following directors were elected 
to fill vacancies on the board: John W. 


Platten, president United States Mort- 
gage & Trust Co.; William B. Joyce, 
National Surety Co.; Frank B. Keecn, 


Keech, Loew & Co.; N. H. Clarke, man- 
ager Hearst estate; Payson Merrill, 
Merrill & Rogers; W. A. Tucker, Tuck- 
er, Anthony & Co.; Joseph T. Magee, 
general solicitor, Empire State Surety; 
William J. Griffin, National Surety. 

Aside from Mr. Armstrong the other 
officers elected were Joseph T. Magee, 
vice-president, succeeding Daniel Stew- 
art; Charles I. Brooks, secretary, and 
Charles L. Henry, treasurer. . The two 
last named were re-elected. 

The election puts in complete control 
the new interests which have acquired 
the majority of the stock of the Com- 
pany. It was unanimously resolved to 
recommend to the stockholders that the 
capital stock be reduced, the funds 
thereby released to go to the surplus 
account. 

lt is proposed that the 
mediately increased by paying in $250,- 
000 additional capital at a price that 
will create an aggregate surplus of be- 
tween $250,000 and $300,000. The capital 
of the Company will then be $500,000. 


stock be im- 





TOMLINS GOES WITH AMERICAN. 





Former President of Empire State Sure- 
ty Connects With Rival of Joyce 
Interests. 

William M. Tomlins, Jr., who has for 
several years past been president of the 
Empire State Surety and at the last 
election of the company resigned after 
being elected first vice-president of thas 
company, is to become associated with 
the American Surety Company in an 
official capacity. Mr. Tomlins, it is 
stated, will be attached to the home 
office staff of the American Surety. 








King Made Long Island Manager. 





Henry D. King, assistant secretary 
of the American Surety Company of 
New York, No. 100 Broadway, New} 


York city, has been appointed resident 


vice-president and manager for. Long 
Island with headquarters at No. 189 
Montague street, Brooklyn. He will, 


however, continue as assistant secre- 
tary of the Company, as before. With 
him will be associated in the manage- 
ment the following: Edward Poole, 
assistant manager; John J. Barry, at- 
torney, and John McIntyre, resident as- | 
sistant secretary. 
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DID YOU GET 
ANY OF THIS? 


The Maryland Casualty Company paid 
commissions in 1911 the sum of $1,329,193.01. 

Did you get any of it? 

If you did not, why not write us at once 
with regard to an agency? 








OMPANY 
ONFIDENCE 


ARYLAND 
ERITS 


ASUALTY 
PLETE 











The Maryland is now writing, in addition to 
all Casualty Insurances, Fidelity and Surety 
Bonds. No matter what class of insurance you 
may be called upon to place, with the exception of 
Life, Fire and Marine, we can handle it for you. 








has 






























































| This means among other things less office work for 
J you, less trouble in placing lines, and probably a larger 
[5] income; for you can yourself take care of all of the (o) 
iil lines your customers may need instead of allowing some = 
of them to get away from you because you can only 
handle one or two cf their branches. 
If this interests you, write at once for further 
— information. Mention this paper. = 
BALTIMORE - MARYLAND 
The Company That Helps Its Agents 
of =. S15 
PRUDENTIAL CASUALTY EXPANDS. Bloomfield the manager of Com- 
pany is now arranging a trip to the 
Will Enter New States Where Manager } teritory for the purpose of 
Bloomfield is Now Appointing over the agency field and ap- 





General Agents. general agents at the princi- 





pal centers. The Prudential writes all 

“The Prudential Casualty Company lines of casualty insurance It has a 

applied for admission to the States fully paid up capital of $609,000 and a 
Texas and Louisiana. Thomas surplus of $129,957.21.” 








You Don’t Know 
Everything tna 


is going your territory. 
No one But 


HE EASTERN 
UNDERWRITER 


keeping you in- 


on in 


man Can. 











makes a_ business 


formed up to the minute. The depart- 


ment of Hints to Agents, 


alone will increase your 3 
income. If you are Ss si 
. “11° Ss) \ t 
still willing to learn, Sue aAYead 
yw 
send us your name 9 _ 
ud <" 
on the attached le ee 
<& x) \ wy : 
. \i yy) \ 
coupon. Pah bts oak 
. es) qc" ‘a \ 
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RETURNS FOR 1911. 


Operations of the Casualty 


Insurance 


Companies in the State During 


Past Year. 








A summary of the operations of the 
casualty companies in New Jersey for 
1911, both as to individual lines, and 
aggregate volume, is presented here- 
with: 

Aggregate Business. 

Premiums Losses 

Received Paid 
Aetna A. & L., Conn... $5,720 
Aetna Life, Conn...... 57,370 
Amer. Assu., Pa. F 11,115 
Amer. Bonding, Md.... 8,974 
American Cas., Pa...... 4,816 
American C. I., N. Y 6,914 
Am. Fidelity, Vt. 11,763 
Am. Gurety, N. Y. ...« 1,116 
Bro. Acci. So., Mass.... D2 3,768 
Cas. Co. of Am., N. Y.. 139,109 6,157 
Col. Nat'l Life, Mass... 925" 101 
Com'l Cas... N. J. ‘ 121,271 8,795 
Cont’l Cas., Ind 16 15,960 


Empire State S., N. Y. 
Employers Indem., Pa 





Employers Lia., Eng 2 
Equit. Accident, Mass 913 
Federal Cas., Mich 338 
& Cas., N. Y 1S,S94 
& Dep., Md. 145,97 
ort M.A. & P.G 





ent Scot 
is Cas N Y 
eo. of N. A., Ca 40 
» B., Co 26,00 





Surety, 





Illinois y, Ill 1,972 
Ind. & Ohio L. S., Ind 619 
Internat’! Fire, N. Y... 142,570 
Lloyds Plate G., N. Y. 15,079 
London G. & A., Eng. 67,119 
Lon. & L. G. & A., Can 202 
Loyal Prote Mass. 1,442 
Maryland Cas., Md 96,757 
Masonic’ Pro., Mass... S440 
Mass. B. & I., Mass 20,442 
Metropolitan Cas., N. ¥ 32,284 
Nat'l Casualty, 2.544 








Nat'l L. { d 7 
Nat'l }j 2 
National N. Y. 129,916 
New m ! N. ¥ S 
New Engl 1 C., Masa $89 
ho we. ae. 4, NB 4 ) 
New Yo P. G. N. Y 
No Am \ Il] 
Ocean A. & G., Eng 
Pa Coast Cas., ( 
Pa Mut’l Life, Cz 
Pittsburgh Cas., Penna 
Preferred A N. ¥ 7,912 
Ridg Protec., Mass 30 
Royal Inden N. ¥ 2 ) 
standard Acci M 27,570 
Title G. & S., Pa 8,742 
rr lers Indem., Co »20 
Travelers, Co 504,488 
nion Nat A., Pa. 2,521 
I t. Stat (la N Y 0,445 
U. S. Guar., N. Y. 2,041 
S. a A. MCR. 23,975 
Ss. F. & G., Md 81,378 








\f i Life, Cor 24,712 
Amer. Assu., Pa 17,646 
An Cas Pa *4,090 
An.er. Fidel., Vt 1,478 
Brotherhood A., Ma 7,52 
Cas. Co. of Am N. ¥ 1,709 
Co Nat'l I Mass 

Com’! Cas J V4 

on Cas., Ind 1689 
Empire S. S., N. Y ) 
Em L. Assu., Er 6,2 
Eq 4 Bes Ma 5 I 
he ral Cas., M isto te. 
Fide vy & ( \ y 689 
Fide y & De Mad ay 
I M. A. & P.G 

Cen'l A Sco 

G Ka Cas., y 

) lon G. & - Eng 

Lon. & L. G. & A., Can 

Loyal Pro Mass 

Maryland Cas., Md 

Masonic Pre Mass 
Metropolitan Cas., N. Y 7,105 
National Cas., Mich #2544 








$286 





1,647 


Premiums 


Nat'l Relief, Penna 
New Amsterdam, N. Y. 
N. England Cas., Mass. 


Nw. #. @ PG, NN. go. 
North Amer. A., Fll..... 
Ocean A. & G., Eng.... 
Pacific M. L., Cal. ..... 
Pittsbargh Cas., Pa. . 
Preferred Acci., N. Y. 
Ridgely Protec., Mass 
Royai Indem., N. Y.... 


Standard Acci. ........ 
U. S. H. & A., Mich 
*Includes health. 


*$213 
3,022 
118 
1,359 
4,741 
10,352 
2,600 
81 
21,257 
*3,930 
411 
6,819 


99 Qn 
23,973 
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Losses 
Paid 
$119 

509 
Nil 
95 
SYS 
1,206 
469 
100 
7,546 
1,630 
Nil 
1,075 
10,930 


Automobile Property Damage. 


Aetna A. & L., Conn. .. 


Amer. Cas., PO. ..ccee 
Amer. Fidel., Vt. ..... 
en. 20. Of AM... .... 6. 


if fhe ae eee 
Employ. L. A., Eng. 
Fidelity & Dep., Md... 


Gen’l Acci., Scot. ..... 
London G. & A., Eng 
Maryland Cas., Md. 


N. England 
Ocean A. 
Pacific C. 


Cas., Mass. 
= Gi, ME. .«. 
Cas., Cal... 
Preferred Acci., N. Y... 
Royal Indem., N. Y.... 
Standard Acci., Mich... 
Travelers In., Conn. 
United States C., N. Y.. 
Sa ee | 
Burglary and T 
Aetna A. & L., Conn. .. 


Amer. Bond., Md. 
Amer. Cas., Pa. .... 
Amer. Fidel., Vt. ..... 
Cas. Co. of Amer., N. Y. 
mpire State S., N. Y.. 
mploy L. A., Eng. 


idel. & Dep., Md. 
eS oe 
Gen’l Acci., Scot. - 
Great. Eas. Cas., N. Y 
London G. & A., Eng... 
Maryland Cas., Md... 
Mass. B. & L, Mass 
National Sur., N. Y. 
New Amsterdam 

New Eng. Cas., Mass. 

is Bae a eg is ees 
Ocean A. & G., Ex ‘ 
Pacific C. Cas., Cal.... 
Preferred Acci., N. Y 
Royal Indem., N. Y... 


United States C., N. Y. 


E 
E 
Fidel. & Cas., N. Y. 
F 
F 


rank. 





U. S. F. & G., Md. 
Credit. 
im. 4. is... Fs case 
London G. & A., Eng. 
Ocean A. & G., Eng. . 
Fly Wheel. 
& L., Conn 





. of Am., N. Y 


Fidelity & Cas. N. Y. 
Hartford S. B., Conn. 
Maryland Cas., Md. 
Royal Indem., N. Y 
Travelers In., Con: 


United States C., N. Y.. 
OD: Be Wa We Gig BN sb 
Fidelity. 
Bond., Md. 
Fidel., Vt 
Sur., N. Y : 
Sur., N. Y 
Cas., N. Y¥ 


Amer 
Amer 
Amer. 
Empire 8. 


Fidelity & 


Fidelity & Dep., Md. 
Guar Co. of N. A 
ill. Surety, Il. 
Internat’l, N. J 
Maryland Cas. 
Mass. B. & I. 
National Sur., N. Y. 


Ocean A. & G., Eng 
Pacific C. Cas., Cal. . 
Indem., N. Y. 


Royal 

U. 8. Guar., N. ¥ 

U Ss. F. & G., Md 

*Includes Surety. 
Health. 

Aetna Life., Conn. 

Amer. Assu., Pa. 

Amer, Cas., PO. «200. 

Aaner. Fidel., Vt. .s.:0+< 


12,661 








heft. 
5,635 
8,468 
741 


x 


10,645 


1,697 





8,039 
15,069 
44,099 

612 


4,148 
949 


Nil 
Nil 
751 
1,060 
106 
12,045 
Nil 
Nil 
47,146 
Nil 
50 
15,752 
Nil 
Nil 
Nil 
Nil 


5.707 


2,892 
5,086 
1,171 
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Premiums 
ec'’d 


Brotherhood Ac., Mass. +$7,525 


Col. Nat'l Life, Mass... 170 
Cos Sst, Weeds sae ks 940 
Contl Gem. tag. 2.220 16,479 
Empire State S., N. Y.. 55 
Employ. L. A., Eng..... 1,706 
Federal Cas., Mich. ... 4335 
Fidelity & Cas., N. Y.. 44,793 
Fidelity & Dep., Md.... 2,064 


Frank. M. A. & P. G. .. 72,760 


Gen’!] Acci., Scot. ...... 7,421 
Great East. Cas., N. Y 4,462 
London G. & A, Eng... 295 
Lon. & L. G. & A., Can. 91 
Loyal Protec., Mass. 711,442 
Metropolitan Cas., N. Y. 1,490 


National Cas., Mich. .. ¥2,; 
National Relief, Pa. 
Maryland Cas., Md. ‘ : 
New Amsterdam, N. Y. 1,590 
N. England Cas., Mass. 35 
MM. 2. FES Gy M ae0: 45 
Ocean A. & G., Eng.... 3,702 
Pacific M. Life, Cal. 
Pittsburgh Cas., Pa. ... 48 


Preferred Acci., N. Y... 3,640 
Ridgely Pro., Mass. 73,930 
Royal Indem., N. Y. 180 


Standard Acci., Mich... 1,223 
U. S. H. & ‘A., Mich. 23,975 
‘Includes accident. 
Industrial. 
ae. OE BS Sica es 300 
Installment. 
Cas: Ce. Of AM. iccss 7 
Liability. 
Aetna Life, Conn. 117,365 
Beer. TO, FR ccc 4,188 
Amer. FIG, Vts a. 0s 60,143 
Cas. Co. of Amer., N. Y. 110,571 
Com) Cem. Mids scenes 102,596 
Empire State S., N. Y... 227 
Employ. Indem., Pa. 87,199 


Eng. ... 216,158 
136,392 
71,363 
19,755 
57,838 
52,094 


Employ. L. A., 
Fidelity & Cas., N. Y... 
Fidelity & Dep., Md.... 
Frankford M. A. & P. G. 
Gen'l Acci., 
London G. & A.,, 


Eng... 





Maryland Cas., ‘Md. 

New Amsterdam ...... ’ 
New England C., Mass. 4,829 
Ocean A. & G., Eng. .. 125,698 
Pacific C. Cas., Cal. 6,841 
Preferred Acci., N. Y... »,181 
Royal Indem., N. Y. .. 3,796 
Standard Acci., Mich... 


Travelers Indem., Conn. 
Travelers, Conn. 
United S. Cas., N. Y. 
U. Ss. F. & G., Md. 
Live Stock. 

Ind. & 0. L. §S., Ind. ... 
Nat'l L. S., Ind. 
Physicians’ Defense. 
Cas., Md. 1,233 

Plate Glass. 


18,096 


619 


537 


Maryland 


Aetna A. & L., Com. 488 
BIE, TOG, TR wccsiecs 1,856 
Cas. Co. of Amer., N. Y 3,969 
Empire State S., N. Y. 9,797 


Fidelity & Cas., N 
Fidelity & Dep., } 
Great Eas. Cas., N. Y.. 
Lloyds P. G., N. Y. 15,079 
Lon. & L. G. & A., Can. 2 
Maryland Cas., N, Y... 6,066 
Metropolitan Cas., N. Y. 23,77 
New Amsterdam, N. Y. 1,613 


NN... & PP. CG. 0... 648174 
New York P. G., N. Y. 18,699 
Ocean A. & G., Eng. 3,59) 
Royal Indem., N. Y.... 844 
U. S. F. & G., Md. 1,621 
Steam Boiler. 
Cas. Co. of Am., N. Y.. 6,389 
Employ. Lia., Lon. 119 
Fidel. & Cas., Se ees 13,555 
Hartford S. B., Ct. .... 25,083 
London G. & A., Eng. .. 666 
Maryland Cas., Md. ), 853 
Ocean A. & G., Eng. .. 3,086 
Royal Indem., N. Y. ... 155 
Travelers In., Conn. 4,101 
Ue ee eee ee ,o80 
U. &. 8B. & Ge, MB. ccs 294 
Sprinkler Leakage. 
Aetna A. & L., Conn. .. 70 
Maryland Cas., Md. 1,413 
United States C., N. Y.. 60 


Losses 
Paid 


$3,768 
76 


206 
6,312 
Nil 
328 

62 
10,603 
657 


19,930 


9,287 
26,283 
4,642 
1,175 
26,016 
66,695 
42.861 
9,032 
2,190 
11,159 
9,746 
26,596 


16,090 
9,108 


Premiums Losses 
Rece’d Paid 


Surety. 


Amer. Bond., Md. $15,545 $4,555 


Amer. Fidel., Vt. ..... 1,536 Nil 
Amer. Surety, N. Y. 36,566 366 
Empire State S. ....... 2 Nil 
Fidelity & Cas., N. Y... 2,311 Nil 
Fidelity & Dep., Md. .. 741,739 12,045 
7... Serety, Th. ........ 989 Nil 
international, N. J 31,015 30,185 
Maryland Cas., Md. 2,631 Nil 
Mass. B. & I., Mass 15,132 Nil 
National S., N. Y. .... 60,532 2,637 
New Eng. Cas., Mass... 10 Nil 
Pacific C. Cas., Cal. ... 1,003 Nil 
Royal Indem, N. Y. ... 337 Nil 
Title G. & A., Penna... 8,742 10 
U. S. F. & G., Md. 18,032 Nil 


yIncludes Fidelity. 
Workmen’s Collective. 
Aetna Life, Conn. 1,139 1,526 


Kimploy. L. A., Eng. 215 97 
Fidelity & Cas., N. Y... 2,442 220 
Great Eas. Cas., N. Y... 668 65 
Maryland Cas., Md. 143 2 
Ocean A. & G., Eng. 100 Nil 





LIABILITY IN CASE OF DEATH. 
Amendment to Present Law of New 


Jersey Offered in Legislature. 


Seeking to amend the present law of 
New Jersey governing payment to em- 
ployes in the event of death, Senator 
Silzer has offered a bill providing: 

“In case of actual dependence, if or- 
phan or orphans, minimum of twenty 
five per cent. of wages of deceased, with 
ten per centum additional for 
orphan in excess of two, with a mini- 
imum of sixty per centum; widow alone, 
twenty-five per centum; widow and one 
child, forty per cent.; widow and two 
children, forty-five per cent; widow and 
three children, fifty per centum; widow 
and four children, fifty-five per cent.; 
widow and five children or more, sixty 
per centum; widow and father and 
mother, fifty per cent.; grandparents, 
grandchildren or minor or incapacitated 
brotaers or sisters, twenty-five per 
cent.; in case of no dependence, ex- 
penses of last sickness and burial, not 
exceeding two hundred dollars. 


eacn 





MERGE INTERESTS. 


New England Casualty Company Takes 
Over Recently Formed Bay State 
Surety. 





Boston, Feb. 28.—Special.—It is an- 
nounced here that a merger of interests 
has been effected between ‘he newly or- 
ganized Bay State Surety Company and 
the New England Casualty 
both of this city, whereby 


Company, 
the already 
strong financial condition of the latter 
named institution is materially im- 
proved. 





To Fight Blake Ruling. 


The St. Louis agents of the liability 
companies have appointed a co:mitte 
of their number to take up with Insur- 
ance Commissioner Blake the question 
raised in his recent ruling prohibiting 
the writing of physician’s defense, but 
so far no progress has been made. The 
agents and the companies are prepared 
to carry the case to the highest court 
if Commissioner Blake insists on en 
forcing his ruling. 


Favorable to Liquor Dealers. 

While the managers of the proposed 
Universal Life & Accident, of San 
Francisco, plan to write a general busi- 
ness, a particular effort will be made 
to insure liquor dealers. The Company 
is being formed on a $500,000 capital 
and $250,000 surplus basis. 


a Nett PDR Ree Bis i i 
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WOULD BLIMINATE COMPANIES 


COMPENSATION SCHEME. 





MASS. 


Manufacturers Protest Against Amend- 
ment That Would Bar Liability 
Companies. 


Manufacturers representing the large 
industries of Massachusetts appeared 
before the Massachusetts Legislative 
Committee last week to protest against 
the proposed State insurance scheme of 
the State Employers Insurance Associa- 
tion whereby they would be prohibited 
from carrying insurance to cover their 
liability under the workmen’s compen- 
sation law, with the regular stock lia- 
bility insurance companies. The ques- 
tion was before the Committee on the 
Judiciary on a proposed amendment to 
the present law making insurance with 
the State Mutual Association comfpul- 


sory. 
James M. Morton, Jr., appeared for 
the Cotton Manufacturers Association 


of Fall River, representing thirty-eight 
concerns, ninety mills and 30,000 em- 
ployes, and said the law should be given 
a fair trial. He was strenuously oppos- 
ed to the proposition to amend the law 
‘so as to give the State association a 
monopoly of insurance under it. 


“State insurance,” he said, “has no 
place in workingmen’s compensation. 
The cotton men ask the right to get 


their insurance from any company they 
may see fit to select. In my judgment, 
the State association plan of insurance 
will prove more expensive in practice 
than that of the old-line private insur- 
ance companies. State insurance is a 
Socialistiec scheme. As I understand it, 
he American Federation of Labor has 
declared that the Massachusetts work- 
ingmen’s compensation act is the best 


in the country. If that is so, why begin 
at once to tinker with it? Why make 
the good risks share in the expense of 
carrying the bad risks? I think that 
there will be no tendency in a monopol- 
stic company to discriminate as care- 
fully between the classes of risks as 
will be regular insurance companies 
with their large experience. The pri- 
vate companies can discriminate be- 


en individual mills, but the one com- 
any with a monopoly will say ‘our in- 
pector has placed you in such a class,’ 
ind all that I can do is to draw my 
cneck, 

David F. Slade, of Fall River, repre- 
senting the Massasoit Supply Company 
and the Swansea Dye Works, said that 
he desired to buy his insurance where 
he could get it to the best advantage. 
He said that he had tried cases for in- 
surance companies, and that in all cases 
with any merit whatever an earnest en- 
leavor was made for a fair settlement. 

“They say,” he declared, “that the 
employe doesn’t get all. Well, with the 
ambulance chasers and some _ other 
chasers they can’t, that’s all. The new 
insurance company can do no more to 
prevent accidents than the present com- 
panies do. Why should the manufac- 
turers be compelled to go into a new 
company which is experimental and has 
no past? In Fall River the insurance 
companies and the manufacturers have 
an arrangement whereby an employe on 
being insured is taken immediately, in 
an ambulance, to the best hospital and 
receives the best treatment possible. 
He remains there until he is well again. 
My people protest against being sand- 
bagged into joining a monopoly and be- 
ing foreed to get their insurance where 
they do not want to buy it.” 

W. D. Wilmot, president of the Mer- 
chants Association of Fall River, pre- 
sented a resolution drawn by that or- 
ganization against the proposed repeal 
of the insurance amendment of the com- 
pensation act. Joseph Feely, represent- 
ing the Massachusetts Alliance of Manu- 
facturers and Bmployers Associations, 
said that his organizations had agreed 
against barring out the private insur- 
ance companies and in favor of permit- 
ting present private corporation insur- 





ance plans now successfully in force to 

continue. “Unless the old-line insur- 

ance companies can justify their exist- 

ence,” he said, “then they should go out 

of business. They must justify their 

existence against the State association.” 
Must Know the Cost. 

Mr. Barton, of the American Watch 
Tool Company, of Waltham, said that no 
employer has any feeling against award- 
ing an employe what he is entitled to, 
but the employer is entitled at the be- 
ginning of the year to know what his 
expense for conduct of the business for 
that year is to be. This cannot be as- 
certained under a mutual plan with as- 
sessments. T. J. Evans, secretary of 
the Brockton Shoe and Leather Asso- 
ciation, protested against the proposed 
change, as did D. F. S. Clark, of the 
Boston branch of the Shoe and Leather 
Association; Eugene I. Blount, repre 
senting the Everett Board of Trade; 


John Hurley, of Newton Centre, and F. , 


F. Squire, of two trades associations in 
the Connecticut Valley. A petition sign- 
ed by many Lynn manufacturers was 
presented in favor of letting the com 
pensation law stand unchanged. 

At a subsequent hearing before the 
Committee on Judiciary it was argued 
on behalf of the retention of the clause 
in the present law allowing employers 
to insure either in the State mutual or 
stock companies, that if the existing 
liability companies are not allowed to 
do this business, the employers of Mas- 
sachusetts will have the alternative 
merely of entering the new company or 
of rejecting the new law. Many em- 
ployers will adopt the latter alternative 
because they will be naturally afraid to 
go into the new scheme of insurance 
with its uncertain premiums and liabil- 
ity to assessment. 

Large and prosperous concerns, it 
was stated, will not be desirous of be- 
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coming members, as they will fear that ! 


their financial resources and large pre- 
miums will be used to carry the 
strong members of the association 
Many such employers who would hesi 


tate to enter the new mutual company | 


where the amount of their payments 
would not be known and they might be 


less 


called upon to pay by assessment fur- | 


ther large amounts, would be willing to 
insure in the existing liability compa- 
nies, with whose methods they 
familiar, and where the amount of their 
payments for premium is fixed. 


are 





SUPT. BLAKE SEES A LIGHT. 


Decides That Companies May Write 
Liability Lines He Sought to 
Prohibit. 





Superintendent of Insurance Frank 
Blake has notified the casualty compa- 
nies writing liability insurance on auto- 
that 


subject to certain conditions. 


mobiles they issue policies 
Recently 
the superintendent issued an order for- 
bidding the business on the ground that 
it encourages reckless driving and was 
consequently against public policy. 

He now rules that no policy may be 
issued to persons who have the reputa- 
tion of being careless drivers or who 
may employ reckless chauffeurs. Under 
this ruling the immoderate use of in- 
toxicating liquors is forbidden. Policies 
shall be cancelled when the State li- 
cense of any owner or chauffeur is re- 
voked or when the superintendent so 
orders. A list of persons not eligible 
to carry insurance is to be maintained 
in the large cities. 


may 


No policy is to be delivered to any- | 


one until a State automobile iicense has 
been issued. Binders, however, good 
for 10 days, may be issued ending the 
issuance of the license. 

Blake says that his latest ruling fol- 
iows conferences with insurance men, 
the automobile clubs of Kansas City and 
St. Louis and the Secretary of State. 





The General Accident Fire & Life, 
has appointed J. H. B. Phillips, its resi- 
dent manager for Pittsburgh, 


The 1911 Fatal Accident Toll. 


The accidental toll of last year, ac- 
cording to the Continental Agents’ 
Record, included the killing of 150 


hunters, and the injury of 3,860 others 


Automobiles were responsible for the 
fatal injury of 3,329 persons; drown- 
ing caused 5,020 deaths; fires 1,151; 
explosions, 233; lightning, 176; eleva- 


tors, 65, while the total number of vio 
lent deaths was 8,272. 

A fifteen years lease has been taken 
by the Preferred Accident Insurance 
Company, of the entire second floor in 
the attractive new building, 80 Maiden 
Lane, this city. When in the new quar- 
ters the Preferred will be located in 
the heart of New York’s insurance dis- 
trict, and the result should be a decid 
ed increase in its premium account 
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XIMBALL C. ATWOOD, Presioent 
290-292 Groadway, New York. 











Each Week———— — 
Subscription $3 Per Annum 





BURGLARY (all lines) 


Gross Assets - - 


ACCIDENT - - - LIABILITY (all lines) - - HEALTH 


AUTOMOBILE PROPERTY DAMAGE - COLLISION 
PHYSICIAN’S LIABILITY AND DEFENSE 
INDUSTRIAL ACCIDENT AND HEALTH 


Prudential Casually Company 
HOME OFFICE, INDIANAPOLIS 
Capital Stock fully paid up~ - 


Surplus to Policy Holders — - 


PLATE GLASS 


$600,000.00 
$17,022.09 


729,957.21 











Home Office, 


GLASS 
AND HEAL 


EUGENE H. 
DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


PLATE 
PERSONAL ee Ct DENt 


OF THE MOST APPROVED FORMS 
WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC 


POLICIES 


President 
ALONZO G. BROOKS, Aas’t Bec 
AGENTS WANTED 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


Establi 


THE SIGN OF GOOD CASUALTY INSURANCE 





shed 1869. 


London Guarantee & Accident Co., Ltd. 


LONDON, 


ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 


New England 








T. J. FALVEY, President 








Massachusetts Bonding & Insurance Company 


HOME OFFICE, BOSTON 
Paid up Cash Capital - - 
Surplus to Policy Holders - 


Fidelity and Surety Bonds of Every Description 
Accident, Health, Liability, Plate Glass, 
Burglary and Theft Insurance. 


Good territory and positions open to live underwriters and producers. 


JOHN T. BURNETT, Secretary 


$1,000,000.00 
1,628,797.56 






































THE EASTERN 


UN a TER Febru®ry 29, 1912, 

















INTERVIEWS INCREASE INCOMES 


The Southern States Life 


Insurance Company 
Atlanta, Ga. 


has a complete and systematic 
i : Bere FOLLOW-UP BUREAU to assist 
Ais OES ORIN 7a its Agents in securing interviews 


WILMER L. MOORE, President ROBERT F. MOORE, Agency Secretary 
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= life Insurance cemaal 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








The company that is 
doing things. 








In December—our ninth month—we wrote nearly a million dollars of 
business, 


To real live producers we offer contracts with exceptionally attractive 
first year commission and renewals, in Ohio, Michigan, Kentucky and 
West Virginia. 


THE TOLEDO LIFE INSURANCE CO. 


WILBUR WYNANT, President 
601-619 Nicholas Bldg. . . . - Toledo, Ohio 














Capable agents can get splendid contracts in New York 
City by addressing 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 


C. MERWIN TURNER 


801-2 Dun Building, 290 Broadway NEW YORK, N. Y. 





THE NEW POLICIES AND RATES ARE NOW READY 


THE STATE MUTUAL LIFE INSURANCE COMPANY 


OF ROME, GEORGIA 








Has just put on the market a most complete line of new life policies. They include 
Monthly Income, Guaranteed Premium Reduction and Full Premium Return Policies 
and they carry all the new fe atures such as Total Disability and Double Indemnity. 
ahe rates are lower an a the ontrac “ts mo ore liberal than tho »se heretofore issued by the 
Company. Our agency ntra sts are an innovation in life insurance. The commis 

sion basis is scientific ally ¢ caleuls ated 8 ) as to give the agent all the business will stand. 

We have Good Contracts and Good Territory for Good Men 
Apply now to C. R. PORTER, Pres., Head Office, Rome, Ga. 








Indianapolis, Ind. 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory Address EEE 
- 2 Secrelary: 








| RESERVE LOAN LIFE INSURANCE GO. |. 





MICHIGAN || HARTFORD 
STATE LIFE || yep 


DETROIT 
FREDERIC APPS, President HARTFORD, CONN. 
A LIBERAL SALARY | | PAYS TOP FIGURE Com. 


: ae MISSIONS UNDER DIRECT 
and First Year Commission and a RENEWAL CONTRACTS. 
Continuous Renewal Commission 


What Do You Want? 


To TWO PERSONAL | Where Can You Work? 
PRODUCERS ||| SEE IF WE CAN SATISFY 
IN | YOU 
OHIO or INDIANA || Non-Participating 
ADDRESS: and Participating 
Howard C. Wade, Sup’t of Agents || NEWEST FORMS 

















Republic and Dominion 
Fire and Marine Insurance Company 


Chartered under the laws of the State of Minnesota. 
Authorized Capital Stock - - $3,000,000.00 
HOME OFFICE 
a Building, Minneapolis, Minn. 


JAMES TAWNEY : President 
W. G. TAFFIND! =» Vice Pres. and Gen’! Mgr. 


FRED M. HUTCHINSON . Secretary 
PRATT & GRIGSBY, Financial Underwriters 


Stock being rapidly placed in the WESTERN STATES and 
CANADA. 














The * BMPIRE’” 
| STANDS FOR 
Aggressiveness 
Prompt payment of losses 
AND 
Clean methods 





Capital $500 000 | | Agents wanted who are unattached and can produce 


business 
Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 











SCRANTON 
LIFE 


Wants a good man, NOW, for im- 
portant well-paid work. Address 
with references 






WILLIAM E. NAPIER, Secretary 
SCRANTON, PA. 
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TALK TO “COL. BILL DAVIS” 


MANAGER OF AGENCIES 


| INDEPENDENT Lire 


INSURANCE COMPANY ; 
NASHVILLE, TENN. : 


ABOUT OPPORTUNITIES 


FOR 


“LIVE WIRE” GENERAL AGENTS 
TENNESSEE, KENTUCKY and ALABAMA 
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